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WILL RECONSIDER TERM RULE. 


Mix-Up in New York Over a Recently 
Adopted Regulation of the State 
Association. 


A test of strength between the friends 
and the opponents of the rule adopted 
at the July meeting of the Underwrit- 
ers Association of New York State, per- 
mitting the writing of mercantile build- 
ings for three years at twice the an- 
nual rate, was avoided at the Septem- 
ber meeting of the organization on the 
first inst., through an agreement to re- 
fer the whole matter back to the joint 
committee from whence it eminated, 
for further consideration. It will again 
form a topic for discussion at the Oc- 
tober gathering. 

The rule, passed at the July meeting 
for the avowed purpose of seeking to 
regain to the association companies busi- 
ness now largely lost to them through 
the rate-cutting propensities of the non- 
boarders, was to have gone into effect 
August first. Immediately the action 
taken by the special agents became 
known to the local men, angry protests 
were filed at home offices by the agents 
in all parts of the State, the local men 
of Syracuse, Rochester, Troy, Utica and 
Binghamton, being particularly out- 
spoken in their opposition. 

Acting doubtless under instructions, 
Secretary Jenness, of the Association, 
did not promulgate the rule, and the 
prevailing belief was that, failing such 
action, the regulation was not in effect. 
The field men of several prominent com- 
panies, however, held the contrary to 
be true. They maintained that the pas- 
sage of the rule by the organization was 
the all essential feature, and that the 
formal notification thereof by the secre- 
tary was a mere matter of detail. Act- 
ing upon this belief they instructed 
their local representatives to write 
three year business for two annual pre- 
miums, and are reported to have re- 
ceived a considerable number of lines 
upon that basis. 

Secretary Jenness has issued a circu- 
lar letter, advising that the rules of the 
Underwriters Association of the State 
of New York in force July first, are still 
effective, which is a polite way of say- 
ing that companies taking advan- 
tage of a new regulation in advance of 
its official promulgation decidedly err. 

Membership on the Joint Committee 
is composed of representatives of the 
Eastern Union, Insurance Information 
Exchange and the Underwriters Asso- 
ciation of New York State. 





A New Cause of Fire. 


Policeman Campbell, witnessed an un- 
usual occurrence at Broad and New 
streets, Newark, last Friday, according 
to a report he made at the station. 
While he stood near the corner he saw 
a large show case in front of the Bon 
Ton Millinery Company, at 635 Broad 
street, illuminated by electric lights, 
topple over on the sidewalk and a mo- 
ment later become a mass of flames. 
The heat of the electric bulbs, he ex- 
plained, ignited shirtwaists which were 
displayed in the case. Campbell report- 
ed that he forced open the case and ex- 
_ tinguished the flames. 


[SuccEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899] 


A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE. 


New York and Boston, Thursday, September 10, 1908. 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL. $3,000,000. 
Assets, January ist, 1908 ............ Mateiendsecceedetdeusées 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 
SURPLUS AS REGARDS POLICYHOLDERS, $10,203,211. 


$20,862,697 
13,659,486 
500,000 
6,703,211 


Insures against loss of real and personal property. rental 
income, use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Established 1809 Insurance Co. 











T. J. FALVEY, President JOHN T. BURNETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
- @ Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


SURETY BONDS 


AND 


BURGLARY INSURANCE 








$3.00 a Year; 15c. per Copy. 


THE GREAT WESTERN LIFE. 


ITS AFFAIRS BADLY TANGLED. 


Troubles Reviewed by The Court— 
Decree as to Future—Commis- 
sioner Vandiver Skeptical. 

In connection with the item appearing 
in our issue of last week to the effect 
that the Great Western Life has been 
turned over to the original stockholders 
of the Great Western Agency Company, 
it is interesting to note the “Orders and 
Decree” by Judge Smith McPherson in 
the Circuit Court of the United States, 
who took the company out of the receiv- 
er’s hands and turned it over to the 

owners. It is as follows: 
Orders By The Court. 

Now on this 27th day of August, 1908, 
being one of the regular days of the 
April, 1908, term of said court, came on 
further to be heard the objections and 
exceptions of F. M. Pearl and other 
stockholders of he Great Western 
Agency Company and Annuity Certifi 
cate holders of the Great Western Life 
Insurance Company to the confirmation 
of the sale of the assets, properties and 
business of said the Great Western Life 
Insurance Company heretofore made by 
the receiver hereof, complainants ap- 
pearing by John H. Atwood, Esq., and 
H. C. Timmonds, Esq., said receiver ap- 
pearing in person and by E. L. Scarritt, 
Esq., and Frank P. Sebree, Esq., his 
solicitors; the Kansas City Life Insur- 
ance Company, a bidder at said sale, 
appearing by R. J. Ingraham, Bsq., its 
solicitor; the Philadelphia Life Insur- 
ance Company, a bidder at said sale, 
appearing by Charles M. Howell, Esq., 
ind = Franl Smith Esq., solicitors; 
Franklin Adams, J. Q. Cowee and other 
interveners appearing by A. L. Cooper, 
Esq., their said objectors ap- 
pearing by E. A. Berry, Esq., James W. 
Orr, Esq., their solicitors; —————Hess 
appearing by Hunt C. Moore, Esq., his 
solicitor, and A. F. Sherman, Bsq., ap- 
pearing for himself and certain other 
annuity certificate holders. 

And said objections and exceptions 
being presented to the court, and said 
objectors praying leave to reorganize 
and rehabilitate the said the Great 
Western Life and to pay its debts, out- 
standing obligations and take over its 
properties, moneys, credits and effects 
and restore and make good any impair- 
ment of its capital stock and thereafter 
conduct the business of the said the 
Great Western Life; and all parties be- 
ing before the court and being heard 
and the court being fully informed and 
advised, it is considered, ordered and 
decreed: 

Plans for Reorganization. 

1. That the plan for the reorganiza- 
tion and rehabilitation of the said the 
Great Western Life presented to ¢gthis 
court be, and the same is, hereby ap- 
proved by the court, upon the following 
terms and conditions, viz 

(a) That the receiy 
pany forthwith make a complete inven- 
tory of all the properties, moneys, cred- 
its, books and effects of every kind or 
nature now in his possession or under 
his control or in the possession or con- 
trol of the present officers or directors 
of said company received from the said 
the Great Western Life, ordater acquir 
ed in its behalf, and of any shares of 
the stock of the Great Western Life 
held by the directors and officers select- 
ed under the order of this court, and 
without delay turn over and deliver all 
of such property so inventoried to the 


solicitor; 


said com 











2 
officers and directors of the said the 
Great Western Life, to be hereafter 


named, and to take the receipt of the 
president and secretary of such com- 
pany when so selected, therefor, where- 
upon all possession, control and domin- 
ion over the property, credits and ef- 
fects of the said the Great Western Life 
and of said company by said receiver, 
including the directors heretofore se- 
lected under the order of this court, 
shall cease and terminate and said offi- 
cers and directors shall promptly tender 
their respective resignations as such 
and their terms of office are at an end. 
(b) That immediately upon receipt 
of said properties, moneys, credits and 
effects, as above set forth, W. T. Kem- 
per of the Commerce Trust Company, 
of Kansas City, Missouri, for and on 
behalf of the Great Western Life, who 
is hereby designated for such purpose, 
shall proceed at once to pay off and sat- 
isfy all the approved death claims now 
existing against the said the Great 
Western Life as follows: 
Death Claims Approved and Pending. 


G. B. Van Laningham........ $7,500.00 
er naarrrr 2,500.00 
ea  cccue seeks aban aus 10,000.00 


1,000.00 
1,000.00 
10,000.00 


Ida C. Crosse 
Frank E. Diessroth 
Herman Biddle 


oy eee ee 2,000.00 
Sh Se eee 5,000.00 
Po St rr 1,000.00 
a | RPP 2,500.00 


CRreee TEAICRAL 2.x. cciccccccse 1,000.00 
RE GR aS ae 2,000.00 
Fe Ae ee 1,000.00 
ee rere ee 5,000.00 
Wayland R. Benedict ........ 2,000.00 


and said Kemper shall proceed without 
delay to the payment of-the following 
claims against said Life Insurance Com- 


pany, viz: 
Claims for premiums on de- 
clined applications, aggre- 


gating, approximately 
The claim of Hanna & Lupton 

(Kansas Loan Agreement) $7,500.00 
and return to them their notes 

ENE 8s 5 Ss ad sea mee 
And current bills and claims 

approximating 


$5,000.00 


$12,500.00 
SSE Wes Ny Sree $21,900.32 
Subscriptions for proposed in- 

crease Of capital stock ag- 

gregating approximately... .$91,445.12 
And return to such like subscribers not 
included in the above amount all notes 
taken for such like subscriptions in lieu 


of cash, such payments to be made tu 
them on their authorized attorneys. 
To the Illinois Life Insurance 

Company, account of re-in- 

ID 6c eee ada d vam weateea $654.91 
or so much thereof as shall be owing. 
AcciGent CAMS ....6..cccccces 11.43 
Medical examiners’ fees ..... $1,500.00 


or so much thereof as shall be owing. 
Balance due agents $2,332.25 
or as much thereof as shall be owing. 

And the said Life Insurance Company 
shall within thirty days from this date 


file with the clerk of tis court youch- 
ers, showing the paymen: of the afore- 
said matters 

(2) Within two days from the re- 


ceipt of said moneys properties and as- 
the said Life Insurance Com- 
pany, as above provided, said company 
shall make and file with the clerk of 
this court a bond properly conditioned, 
with surety to be approved by the clerk, 
for the use and benefit of tne reeiver, 
in the penal sum of five thousand dol- 
lars, for the payment 0% such claims 
as against said company which may 
be presented and approved, but not to 
cover any death claims nor in any way 
connected with annuity certificates. 
(3) Inasmuch as the plan of rvor- 
ganization of the said Life Insurance 
Company has provided that any stock- 
holder of the Great Western Agency 
Company may upon the payment of the 
sum equal to four dollars per shar2 of 
the capital stock in said agency com- 
pany, be entitled to so much of the capi- 
tal stock of the said Life Insurance com- 


sets of 


pany as will equal one-half of the 
amount so paid, and inasmuch as a 
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JOHN A. HALL. 
Late President Massachusetts Mutual Life Insurance Company. 


large number of said stockho'lers have 
not yet availed themselves of this, it is 
by the court ordered that for a period 
of sixty days from ani after this date, 
any such stockholder desiring to avai! 
himself of such privilege may do suo and 
the said Life Insurance company shal! 
receive such payment, and ther2upon 
issue to such person the stock of the 
said Life Insurance company in the pro- 
portion above specified. 

Whereas, it has further been the plan 
of the said reorganization of the said 
Life Insurance company to permit hold- 
ers of so-called annuity certificates here- 
tofore issued by the said Life Insur- 
ance company, upon the payment of the 
sum of $37.50 upon each share of such 
certificates and upon the surrender and 
cancellation of such certificates to re- 
ceive of the capital stock of the said 
Life Insurance company stock of the 
said company of the par value equal to 
one-half of the amount of such paymell. 


Certain certificate holders have al- 
ready agreed to this, aggregating more 
than one-half thereof, and all such an- 
nuity certificate holders who have not 
so done are hereby given the privilege 
of so doing for twenty days from date 
hereof,to avail himself of such privilege, 
and any such annuity certificate holder 
failing to so avail himself within such 


period of time of 20 days from this date 
shall no longer have such privilege or 
right and such annuity certificate hold- 
ers shall thereafter be barred and estop- 
ped from making any claim of any kind 
whatsoever against said Life Insurance 
company or officers or stockholder 
thereof, or against any assets of said 
company, and such annuity certificates 
will then and thereby be fully cancc'»4 
in law and in equity, anl such annuity 
certificate holders will have no further 
rights, claims or demands against said 
company, its officers, stockholders, as- 
sets or property on account thereof. 
Ownership of Premiums Paid. 

(4) It has been made to appear t? 
this court that ;ince the appcintment of 
a receiver May 18, 1908, and under his 
direction and promises, express and im- 
plied, second year premiums aggregat- 
ing approximately thirty thousand dol- 
lars ($30,000.00) have been paid to him 
the said receiver by policyholders of 
the Great Western Life which sum of 
money iis now in the hands of Herman 
F. Lang, the present treasurer of said 
company. Said sum of $30,000 belongs 
to said Life Insurance company, as reor- 
ganized, and it will at once be paid over 
to said company as reorganized, by him 
the said Lang as treasurer without de- 

(Continued on Page 14.) 
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SAD DBATH OF JOHN A. HALL 


IN LONDON. 








PASSES AWAY 


Highly Esteemed Head of Massachu- 
setts Mutual Life Enjoyed A 
Successful Career. 





A cablegram from London during tix 
past week, the contents of which wer: 
read with sincere regret by the life in- 
surance fraternity, amnounced ' the 
sudden death in the Hotel Victoria o* 
that city of John A. Hall, president of 
the Massachusetts Mutual Life Iasur 
ance Company, who was travelling 
abroad with his daughter. Though he 
had not been well for some time, his 
death, due to heart failure, was entire, 
unexpected and came as a shock to his 
many friends. 

Mr. Hall, who was 67 years of age 
was born at Saratoga Springs, N. Y., 
December 17, 1840. In 1858 he removed 
to New England and in 1865 he went 
to Evansville, Ind., where he engaged 
in life insurance work. In 1867 he re- 
turned to Springfield, Mass., continuing 


as a life insurance solicitor until he 
accepted the general agency of the 
Massachusetts Mutual Life in 1872 


Recognizing his signal ability, the com- 
pany in 1879 appointed him to the posi 
tion of superintendent of agencies and 
in February, 1881, he was elected secre 
tary. 

Following the death of Col Edgerly 
in March, 1895, Mr. Hall was advanced 
to the presidency of the company which 
position he held until the time of his 
death, as here announced. 

Under the management of its late 
president, the Massachusetts Mutual 
Life has been symbolic of everything 
that is good in life insurance. Each 
year a detailed statement of its finan- 
cial and business affairs, supplemented 
by a frank review by President Hall, 
has been submitted to policyholders, 
revealing the most cordial relationship 
between the various elements of the 
company. 

Sanguine of the Future. 

In his last annual letter to the policy 
holders of the company Mr. Hall said: 

“The public knows more about lif 
insurance than formerly. The discus- 
sion of the subject by legislative com 
mittees, insurance departments, and 
the press, has thrown much light upon 
the business, and while weak spots 
have been exposed, the ever-extending 
service rendered by sound life insur- 
ance institutions has been made equal 
ly prominent. The day of the specula- 
tive deferred dividend policy has gone 
by, and the life insurance contract un- 
der a variety of fanciful and sometimes 
misleading names, heretofore offered 
as an ‘investment,’ has had its day 
and has disappeared. Divested of use- 
less and mystifying features and a 
nomenclature no longer tolerated by 
the insurance laws of some of the states, 
life insurance never deserved better of 
the public than now, and it is not rash 
to predict that, under the new order of 
things brought about by a campaign of 
reformation and information, it will 
enjoy ia the future a greater popularity 
than ever.” 

Extremely popular with all who en- 
joyed his acquaintance and highly suc- 
cessful in his business career, it may 
with modesty be stated that in the 
death of John A. Hall, life insurance 
has lost one of its noblest exponents. 

Announcement to Agency Force. 

In a letter to the agency force, Vice- 
President Henry M. Phillips, who will 
be acting head of the company pending 
the election of a president, announced 
the death of Mr. Hall as follows: 

“Mr. John A. Hall, president of this 
Company, died this morning in London, 
England, of angina pectoris. He sailed 
from New York August 5 for a few 
week’s vacation in England and Scot- 
land, and had planned to return during 
the present month. While not in perfect 
health, he had attended to all the duties 
of his office up to the time of his leaving 























September 10, 1908. 











President Langham of Provident Sav- 
ings Life Says There are Six on the 
Society’s Directorate. 





Arthur G. Langham, president of the 
Provident Savings Life has not as yet 
replied officially to the various insur- 
ance commissioners, who addressed him 
regarding representation on the direc- 
torate of the Society by policyholders; 
also a request as to the probability of re- 
suming active business, and of trans- 
ferring the headquarters from this city. 
The reason for not doing so, is doubt- 
less due to absence from the city, in 
fact he has not been at the New York 
office since the communication was re- 
ceived. 

It is not presumed that a definite re- 
ply will be given out publicly until a 
letter has been addressed to each of the 
commissioners interested, as Mr. Lang- 
ham ig anxious to avoid anything which 
might be construed as of an antagonistic 
nature. 

To a representative of the Insurance 
Field who called upon him in Louisville, 
Mr. Langham said: 

“We already have six policyholders 
en the directory, and are contemplating 
the appointment of two more policyhold- 
ers. I have no objection whatever to 
stating that those to whom offices have 
been tendered are George W. Law, of 
Chicago, of the firm of Law Brothers, 
managers of the Royal Insurance Com- 
pany, and W. T. Knott of Kastner & 
Knott, of Nashville. 

Awaiting Experts’ Report. 

“As to what time the Provident Sav- 
ings can be restored to active business 
it is impossible for me to say. I am now 
awaiting the report of Scudder & Mc- 
Neill, who have been engaged to make 
a thorough examination of the business 
and put it in systematic shape. I have 
already made retrenchments that call 
for a reduction of $30,000 a year in 
salaries and a still further weeding out 
process will be inaugurated if found 
necessary when the report of Scudder 
& McNeill is received.” 


Springfield, and there was nothing what- 
ever in his condition to prepare us for 
the shocking announcement conveyed 
by cable today. His remains will be 
brought from England on the Maure- 
tania, which sails September 12. 

So suddenly has this irreparable loss 
come to us that we cannot herein at- 
tempt to pay adequate tribute to our 
departed chief. Briefly let it be said, 
that in 1872 he was appointed a general 
agent, in 1879 was elected a director, in 
1880 was appointed superintendent of 
agencies, in 1881 was elected secretary, 
and in 1895 was placed in the presiden- 
tial office. Into the structure of the 
Massachusetts Mutual, there permanent- 
ly to endure, have’ been wrought the 
products of his great and varied ability 
during the almost forty years of his 
service; and his persisting faithfulness, 
his ideal integrity, his fine sense of 
justice, and his never-wavering loyalty, 
now in the full force of their infiuence 
upon all who were his business asso- 
ciates, will, far into the years to come, 
be a living inspiration to all connected 
with our institution.” 

Honored and Successful Career. 

The following tribute to the late ex- 
ecutive appeared in~ the Springfield 
Republican: 

“His identification with Springfield 
had been comp'ete, his service for the 
company which he had served for thirty- 
six years with increasing usefulness and 
power was important, and his loss will 
he keenly felt, not only by the men of 
his generation, but by all of us. Mr. 
Hall’s mental ability was large, and he 
became a cultivated man. He had ac- 
cuired much sound knowledge through 
his love of reading and quick powers of 
observation, so that he achieved a fuil 
life. He was a prudent and wise ad- 
ministrator of the large and delicate 
financial interests which came under his 
control, and he Jeaves a record of hon- 
or and success in business life.” 
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Reason for Delay. 





Speaking of the delay in the forma- 
tion of the stock organization which is 
to replace the mutual now in operation, 
the Record published by the Scranton 
Mutual Life says: 

“Because of the illness of Deputy At- 
torney General Fleitz, there is unavoid- 
able delay in forming the new stock 
company which is to replace the ‘mutu- 
al,’ consequently the directors have de- 
cided that the same terms for the ac- 
quirement of stock by policyholders 
shall remain in force during the month 
of September, as heretofore. Th's is 
contrary to the original plan, and there 
is no good reason why the time should 
be extended, save through the de'ay in 
the formation of the stock company, 
which is fully explained above. When 
the change has been made, there will 
be no more stock for prospective policy- 
holders at the present price. All that 
remains to be done is in the hands of 
Mr. Fleitz, counsel for the company, 
and he will carry it out without an 
hour’s delay, on his return to Harris- 
burg.” 


Nineteen Millions in August. 





The new business of the New York 
Life for the month of August aggregat- 
ed over $19,000,000, and included 6,651 
applications, which was a material in- 
crease over the similar month of last 
year. In only one month of this year— 
July, the month in honor of President 
Kingsley—has a larger volume been 
secured. 





All managers and employees of the 
Postal Telegraph Company throughout 
the Western, Southern and Pacific Coast 
States, who handle funds, will in future 
be bonded by the Illinois Surety Com- 
pany of Chicago. The business hereto- 
fore has been largely held by the Fidel- 
ity and Deposit Company. 





E. Griswold Thelm, recently general 
agent for the Union Mutual Life, in 
Missouri, has been appointed Baltimore 
manager for the ordinary department of 
the Prudential. 








to increase, because,— 





The New Business of 


THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE U. S. 


for the first six months of 1908 is 55% greater than that 
secured during the first six months of 1907. 
perity which Equitable agents are enjoying is destined 


EQUITABLE policies are readily sold by reason of the 
endorsement of the State of New York and the Society's 
great financial strength. 


EQUITABLE death claims are almost invariably the first to 
be paid, enabling the Equitable agent to secure what local 
business may result therefrom. 

EQUITABLE agents are furnished with better canvassing 
material than is supplied by any other company. 
EQUITABLE agents receive advantages and aid from their 

General Agents not usually accorded by other companies. 

EQUITABLE liberality and fair dealing toward policy- 
holders and agents alike, make it the best Company to 
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GEORGE T. WILSON, 2nd Vice-President 
120 Broadway, New York 





The pros- 








INTERESTING IF TRUE. 





Rumor Has State Mutual Life of Rome, 
Georgia, Attempting to 
Corral Bankers. 





Rumor has it that the State Mutual 
Life of Rome, Ga., is out trying to 
round up the bankers in the territory in 
which they operate by offering for sale 
stock in its agency company 
position as reported appears to be 
somewhat as follows. It offered to 
a banker one hundred shares of stock in 
the Agency Company at the price of 
three for one, or $3,000, and give the 
banker an agency contract by which he 
is permitted to sell $100,000 of insur- 
ance for the company on its regular 
commission basis with the understand- 
ing that the company will keep on de- 
posit in his bank the reserve on all 
premiums from any insurance written 
by him, for a period of ten years. This 
arrangement is to cover all renewal 
premiums on said business during that 
period. 

The Eastern Underwriter dislikes to 
give publicity to rumors, preferring at 
all times to confirm information re- 
ceived, but President Porter of the above 
company, has taken some long chances, 
doubtless due to the training he receiv- 
ed as a cowpuncher, though it is doubt- 
ful if he would dare to take a chance 
of this kind. Life insurance premiums 
must be carefully invested in order 
that the proper reserve may be accumu- 
lated. As a rule the income from 
“cash in bank” is decidedly small 


The pro- 





MASONIC MUTUAL LIFE. 
Commended in Report of Insurance 
Department of the District 
of Columbia. 

The Insurance Department of the 
District of Columbia has filed its report 
of the examination of the Masonic Mu- 
tual Life Association of Washington, D 
C. It shows that the association has 
charged itself with a larger reserve lia- 
bility than the Insurance Department 
requires. The Department also allows 
a small increase in the assets of the 
association. 

Speaking of the voluntary action of 
the association in valuing on the legal 
reserve basis, Examiner Curry says: 

“An amendment to its charter on 
March 2, 1903, authorizes it ‘to make 
all and every insurance appertaining to 
or connected with life risks of what- 
ever kind and nature.’ This amendment 
also requires the maintenance of a re- 
serve equal to that computed upon the 
American Experience Table of Mortal- 
ity and four per cent. interest, on all 
the level premium legal reserve poli- 
cies it issues. The association, how- 
ever, has elected to value its policies 
on the said table and three and one- 
half per cent. interest—adopting the 
‘One-Year Modified Preliminary Term 
plan of valuation.’ Since this last 
amendment to its charter, the associa- 
tion has issued none but level premium 
legal reserve policies.” 

Pays Claims Promptly. 

The association prides itself on a 
record, after forty years of business, of 
having paid al] claims in full. The Ex- 
aminer says in this respect: 

“The management is economical and 
the association has a most honorable 
record in the matter of settling its 
claims, paying the same promptly and 
in full. and never compromising them 
The books and accounts are well and 
accurately kept.” 








The friends of Congressman Le Gage 
Pratt. for many years well and favor- 
ably known in life insurance circles, 
will regret to learn that he is confined 
to his home at East Orange, N. J., with 
an attack of Panama fever. 
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A PROGRESSIVE AGENCY. 


FOUR MILLIONS IN FIRST YEAR. 








James Perry Building Up a Strong Or 
ganization for the Prudential 
in New York City. 





Although established within the past 
year the James Perry New York City 
Agency of the Prudential Insurance 
Company has already taken high rank 
as one of the most progressive agencies 
in the metropolis. 

While the agency is not as yet one 
year old its manager Mr. Perry has been 
well known to New York business men 
in connection with the Prudential for 
many years, and he is by no means a 
novice as a life insurance manager. 

Practically all of his business life has 
been spent in the service of the compa- 
ny with which he is now connected. 
Commencing as a clerk at the home of- 
fice in Newark, he worked his way 
through various advanced positions un- 
til he left to commence study at the 
University of Virginia. He soon discov- 
ered that his inclinations leaned toward 
the Prudential. As a result, in December, 
1900, he secured a manager’s contract 
with the company, having for offices the 
rooms which the Prudential first occu- 
pied for its Ordinary Department. 

The success achieved by Mr. Perry 
was most noteworthy. The close of his 
seven years’ work in Newark found his 
agency with ten millions insurance in 
force, and a premium income of half a 
million dollars. Recognizing his supe- 
rior qualifications for a larger field the 
company in October, 1907, tendered him 
an agency in this city, and it can safely 
be said that the paid-for business for 
the first year will be over four million 
dollars. 

To those who know him there is noth- 
ing mysterious about the success of Mr. 
Perry. Of a sturdy character and whole- 
souled nature, he possesses unbounded 
enthusiasm, which must of necessity 
permeate all who come in contact with 
him. He is a born leader, having the 
happy faculty of getting people inspired 
to work to their own and his advantage. 

One of the chief factors in the suc- 
cess of Mr. Perry has been his personal 
magnetism, which coupled with the 
policy contracts put out by his compa- 
ny, has enabled him to attract to the 
agency some of the greatest writers of 
life insurance. Beginning less than a 
year ago with one agent the staff now 
possesses the names of men who have 
been recognized leaders in the business. 

Insured Four Presidents and a King. 

One member of the staff, Calvin F. 
Troupe, formerly with the Mutual Life, 
claims a record for business written 
and placed in one year such as has 
never been equalled. He has the honor 
of insuring four of the Presidents of the 
United States, King Edward of Great 
Britain and others of great renown in 
this country and in Europe 

Harry E. Knowles, for forty years 
with the Equitable Life and a popular 
man with the insurance fraternity of 
Manhattan, is another member of the 
agency. Because of his ability to secure 
insurance among the highest class of 
business men, by reason of his exten- 
sive acquaintance, the services of Mr. 
Knowles were sought by many agencies 
in the city, and it is decidedly compli- 
mentary to the Prudential and Mr. Per- 
ry that he chose his present connection. 

Other Leading Producers. 

Henry S. Mack is another valuable 
agent belonging to the office. Mr. Mack 
has been with the Prudential directly 
and indirectly for several years. He 
was at one time in charge of the Pru- 
dential office at 170 Broadway, placing 
his business through Mr. Perry’s New- 
ark Agency. 

One of the clever writers of the agen- 
is Abner E.. Brown, whose expert- 


cy 





ence in life insurance work has been 

rst class. Mr. Brown is one of the most 
persistent, methodical solicitors in the 
business. He recently connected with 
the Prudential stating that its contracts 
were such as the public demanded at 
the present time. 

J. Carlton Ward, formerly president 
of the Life Underwriters Association of 
New York and a writer of conspicuous 
ability, is also associated with the 
agency. 

A new man on the staff and one of 
great promise is E. Alward Manches- 
ter, formerly agency director of the 
New York Life. Mr. Manchester quit 
the business at the time of the Arm- 
strong investigation and took up the 
accident branch. He has recently re- 
entered the work, joining forces with 
Mr. Perry. 

Another man, well known to the fra- 





field is a great center for insurance 
brokers, connections have been made 
with several large offices which give 
promise of excellent results. 

Contracts a Determining Factor. 

The manager and the agents, how- 
ever, do not claim all credit for the full 
quota of success that has been attained 
during Mr. Perry’s first year. They be- 
lieve that what they have to sell has 
been a determining factor in putting the 
agency among the top-notchers in New 
York City business within one year. 
The new Non-Par policies of the Pru- 
dential were placed before the public 
in August, 1907. The fact of their in- 
stant success among discriminating in- 
surers was a controlling force in send- 
ing Mr. Perry to New York. It was rec- 
ognized by the management that they 
met the demands of the public for a 
policy specific in everything it promised 


JAMES PERRY. 
Manager Prudential Insurance Co., New York City. 





ternity, on Mr. Perry’s staff is Herbert 
N. Fell, formerly with the Mutual Life 
and Union Central Life. 

Clarence E. Perry, a brother of Man- 
ager Perry, is also doing good work, 
being a writer of more than ordinary 
ability. He possesses a large circle of 
acquaintances in Manhattan and vicin- 
ity and has a bright future before him. 

Lloyd P. Hepburn, an agent of the 
“old reliable” class, and several others 
under contract who might be mention- 
ed, are contributing towards the suc- 
cess of the agency. 

Character and Ability Essential. 

Speaking of his aim in securing men, 
Mr. Perry says: “It has been our object 
to obtain only men of character and 
known ability to properly present Pru- 
dential policies, although it is a com- 
mon saying in the office that no one can 
do any harm with a Prudential policy. 
Under the new non-participating rates 
whatever a prospect buys he gets the 
fullest value for his money, and the 
policy contract is so constructed as to 
make misrepresentation an impossibil- 
ity.” 

Recognizing 


that the Metropolitan 


and at a cost that left no doubt about 
the future. 


President Dryden’s Comment. 

The causes leading up to the issuance 
of the new contracts were best told in 
the letter of President John F. Dryden 
to the field force when they were put 
on the market a year ago. He said: 

“During the last two years the insur- 
ance business as transacted in this 
country has been subjected to thorough 
investigation and has been made the ob- 
ject of considerable legislation in the 
various States. The Prudential, as you 
all know, emerged from the investiga- 
tion with unsullied record and unblem- 
ished reputation, and has continued on 
the successful career which has made 
it a leader among life insurance compa- 
nies throughout the world. It has al- 
ways been the custom of the Prudentia! 
to give its prospective insurers the wid- 
est range of selection in the matter of 
the plan of insurance to be chosen by 
them. Public sentiment and ‘legisla- 
tion, however, have modified to a con- 
siderable extent the demand for divi- 
dend-bearing policies, while on the 
other hand the call for life insurance at 





lower premiums has largely increased, 
Definite Policy With Fixed Values. 


“This company has watched very 
carefully the trend of events and after 
most thoughtful consideration the di- 
rectors have decided that all business 
written on and after August 1, 1907, 
shall be issued on the non-participating 
plan, which will give the very best pro- 
tection possible at the lowest cost con- 
sistent with safety. 

“A Non-participating policy elimi- 
nates all question as to dividends, which 
have always been a source of undue 
competition. Nothing is estimated, 
and the policy contract is one of abso- 
lute certainty. In fact, the policy is a 
guarantee, backed by the resources of 
the company, and really anticipates a 
dividend to the policyholder, as a much 
lower premium is required than that 
charged for participating insurance. It 
has been the aim of the company in 
placing the new Non-participating pol- 
icy in the hands of the field force to 
make it so attractive in its terms and 
privileges that it will be excelled by 
none. Important changes and additions 
have been made in the new policy, and 
it is now not only a synonym for sim- 
plicity and clearness of diction, but is 
a model of liberality from every stand- 
point.” 


New Monthly Income Policy. 
The company has just put out a new 
Monthly Income Policy which promises 
even greater results for its workers 
than any that have preceded it. Based 


upon the same rates and guarantees 
that have made the other policies so 
popular it has the distinguishing fea 


ture of providing monthly payments to 
a beneficiary to continue for 240 
months, or so much longer as the desig 


nated beneficiary may live. In a word 
it makes insurance sure. There is no 
certainty that a large sum of money 


left to a beneficiary will work out the 
future protection anticipated by the as- 
sured. Money even in the hands of ex 
perts is liable to be lost through un- 
thought-of circumstances incident to its 
investment. Investment and reinvest- 
ment are necessary in order that it may 
accomplish its purpose, and there is at 
tending expense and risk attached 
thereto. While this policy is not intend 
ed to replace all other forms of insur- 
ance, and it is not expected that it will 
it does offer to the man who wants to 
make assurance doubly sure a way to 
be certain that his beneficiary will get 
something every month during natura! 
life. Though insurance capitalizes fu 
ture earnings this contract insures their 
future payment when the wage-earner 
is no longer there to earn them. 


Aggressive Successful Company. 

Mr. Perry and his men are not un- 
mindful of the advantage of being con- 
nected with such an aggressive, suc- 
cessful company as the Prudential. It 
stands for the best there is in life in- 
surance, living out the motto of the 
“lowest cost consistent with safety.” 

From a modest beginning it has de 
veloped into a giant with an unexcelled 
field organization. An idea of the growth 
of the company may be obtained from 
the following five-year comparisons: 


Assets. Surplus. 

1876 ... $ 2,232.00 $ 2,232.00 
1881 253,853.00 115,786.00 
1886 1,425.720.00 406,103.00 
1891 6,889,674.00 1,449,057.00 
{896 19,541,828.00 4,034,117.00 
1901 48,630,571.00 6,864,605.00 
1906 127,328,903.00 20,580,491.00) 
1907 145,313,935.00 15,060,194.00 

Income. Ins. in Force 
ee 14,543.00 $ 443,072.00 
1881 412,665.00 10,959,948.00 
1886 2,.164,957.00 59,914,127.09 
1891 6,703 632.00 157,560,342.00 
1896 14,158,446.00 320,453,483.00 
1901 28.832 ,402.00 703,290.683.00 
1906 53,525,059.00 1,253,102,571.00 
1907 56,782,017.00 1,337,367,045.00 


L. B. Robinson—Office Manager. 
Mr. Perry is fortunate in having as 
an assistant so capable an instrance 
man as I,. B, Robinson, who has charge 
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of the inside work. Mr. Robinson com- 
menced his life insurance work at Cor- 
ning, N. Y., about thirty years ago. At 
that time he was connected with a large 
coal company, and in addition took an 
agency of the Mutual Life of New York. 
In 1893 he was appointed general agent 
of the Northwestern .Mutual Life for 
the State of New Jersey, with head- 
quarters at Newark, continuing in that 
capacity for nine years, when he re- 
tired from life insurance work for two 
years. He re-entered the field in 1904, 
becoming superintendent of agents un- 
der Mr. Perry. During his period of 
service he has proved himself to be an 
excellent master of detail and capable 
of handling the various duties and 
problems which come up in-a large 
general agency. 

The large and commodious offices 
which Mr. Perry secured in the Even- 
ing Post building are being crowded to 
their utmost capacity and it is a fore- 
gone conclusion that additional space 
will have. to be secured during the 
coming year. 

The aim of the Perry Agency is high, 
but its leader believes that the metro- 
polis is the greatest field for labor in 
the country, hence there is reason to 
expect great results. The achievements 
thus far have more than justified the 
expectations held by Mr. Perry, when 
he “invaded Manhattan.” 





Michigan State Life. 





“Actuary Mead of the Michigan State 
Life is busy on new policy forms and 
a new rate book which the company 
will put in force at the beginning of 
next year,” says The Western Uader- 
writer. “It is his intention to have 
the forms and rates so made that the 
company can be admitted to any state 
which admits preliminary term com- 
panies at all. To do this the reserves, 
especially on endowments, will have to 
come up to the Ohio staadard, which 
provides for the preliminary term plan 
modified on the basis of the ordinary 
life policy.” 





The Michigan State Life, a Detroit 
institution, is one of the newer orgaai- 
zations which is seeking business along 
proper lines, without making aay great 
noise about it. The agents of the com- 
pany are being encouraged to work for 
permanent results, which President 
Goodale believes should be the object 
of all field men. 





Straight Canvassing. 





The man who makes the gyeates: 
success in the business must straight 
canvass systematically, and concentrate 
his efforts. Concentration of labor saves 
the business, maiatains men in the ser- 
vice, reduces the cost, and enhances 
the reputation of the company by the 
avoidance of frequent changes in agen- 
cy force. 

I believe that every manager in the 
service of the Colonial has cause to 
rejoice that this company has to a 
large degree solved the secret by fur- 
nishing to the field force a straight can- 
vass system which, if properly follow- 
ed, will guarantee success to anyone wil- 
ling to work as directed. I refer to the 
statistical report. In the first place it 
takes off the rough edges of straight 
canvassing, and enables the agent to 
secure an audience with a prospect. 

When a hearing is obtained he is 
able to get the name, the address, occu- 
pation, age and other items essential in 
soliciting. One of the most important 
columns in the statistical report is that 
headed “Remarks,” and the wise ageat 
carefully notes in this column import- 
ant bits of conversation. It is possible 
to interview twenty-eight families in 
one day’s work. 

After a canvass has been made, the 
assistants and agents should go over the 
book every day. It is an inexhaustible 
mine of prospects. An agent who fol- 
lows this system has a decided advan- 
tage, because he always possesses the 


name and the necessary particulars 
concerning prospects, and is therefore 
not embarrassed as if he were talking 
to strangers. 

au@ statistical report system guaran- 
tees a regular production of new busi- 
ness each week, and further enables 
an agent to secure a considerable line 
of Ordinary insurance. 

The book should be neatly kept aad 
the questions asked in a serious and 
business like manner. 

Even a man on a debit should make 
time to canvass at least a day or two 
per week. I am fully persuaded that 
if all managers would adopt without ex- 
ception the statistical report system, 
more business would be secured, finals 
would be less frequent, cost of produc- 
tion would be greatly reduced, and ulti- 
mate victory would crown our efforts 
in both branches of the business.—Joha 
W. Allbritton, manager Colonial Life, 
Easton, Pa. ‘ 





AGENTS’ ORGANIZATION. 





industrial Workers At Scranton 
Launch Movement Patterned 
After Labor Union. 





Application hag been made at Scran- 
ton, Pa., for the incorporation of the 
National Association of Life Insurance 
Agents, which claims it is organized 
for “beneficial and protective purposes.” 
Among the subscribers to the petition 
are the following: 

Arthur Morgan, Frank C. Putney, Wil- 
liam T. Cummings, Andrew J. Cox and 
George F. Reedy. The trustees named 
are R. C. Chumard, John J. Gallagher 
and Peter P. Gallagher. 

While little is given in the way of de- 
tail, the personnel of the petitioners in- 
dicates that the organization is being 
formed among industrial men. It is 
stated that a “misunderstanding” oc- 
curred ‘between superintendents and 
agents, and that this organization is be 
ing formed in order that the latter may 
act as a unit. 





Insurance for the Poor. 





Following their desire to do the best 
possible work with the fund provided 
by Mrs. Russell Sage, known as the 
Sage Foundation for the Relief of the 
Needy, the trustees of the Foundation 
are casting about for the best method 
of helping the poor to help themselves, 
says the New York Times. To this end 
they are having conducted in Europe 
an investigation of the working of the 
industrial insurance systems. Dr. Lee 
K. Frankel, formerly superintendent of 
the United Hebrew Charities, is now 
abroad collecting data for the trustees. 
He has been engaged in this work all 
summer, and it was stated by Robert 
W. De Forest, counsel for Mrs. Sage, 
that no determination has been reached 
to start any system of industrial insur- 
ance for the poor, and none will be 
reached for a year at least. 





Membership in the South Eastern Un- 
derwriters Association has been secur- 
ed by the Aachen & Munich Fire. 


WANTED. 





WE WANT RELIABLE BROKERS, 
FIRE, LIFE, ACCIDENT AND CAS- 
UALTY. ALSO GENERAL AGENTS 
WITH SURPLUS LINES TO SEND 
THEIR NAME AND ADDRESS TO US. 
WE ARE IN A POSITION TO MAKE 
DIRECT HOME OFFICE CONTRACTS 
WITH MEN OF ABILITY WHO CON. 
TROL EITHER SMALL OR LARGE 
LINES OF LIFE INSURANCE, AND 
WILL PAY A FLAT COMMISSION OR 
LIBERAL COMMISSIONS AND RE- 
NEWALS. ADDRESS “BROKERAGE,” 
EASTERN UNDERWRITER OFFICE. 


UNEMPLOYED, OR DISSATISFIED 
LIFE INSURANCE AGENTS AND 
SOLICITORS WHO HAVE DEMON- 
STRATED THEIR ABILITY, BUT ARE 
NOT SATISFIED WITH PRESENT 
SURROUNDINGS, AND ARE WILLING 
TO MAKE A CHANGE TO COM- 
MUNICATE WITH THE MAN- 
AGER OF A LARGE, WELL KNOWN 
COMPANY FOR SPECIAL WORK. 
ADDRESS “ MANAGER” EASTERN 
UNDERWRITER OFFICE. 


GENERAL AGENTS FOR UNOCCU- 
PIED TERRITORY, FOR A PROGRES- 
SIVE SOUTHERN LIFE INSURANCE 
COMPANY, IN GEORGIA, ALABAMA, 
NORTH AND SOUTH CAROLINA, 
VERY LIBERAL RENEWAL CON- 
TRACTS, WITH GENEROUS’ EX- 
PENSE ALLOWANCE TO GOOD 
MEN. ADDRESS “CUTLER,” EAST- 
ERN UNDERWRITER OFFICE. 





STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life insurance 
Agency Company’s stock is being of- 
fered to the public. It is a thoroughly 
established, dividend paying proposi- 
tion, and secured by the underlying 
guarantee of a large Trust Company. 
Salesmen will be furnished with an at- 
tractive and complete selling kit, and 
full line of letters of endorsement, and 


acknowledgements of receipt of divi-| 


dends from stockholders, who are 
among the most substantial and well 
known business men—bankers, manu- 


facturers and educators—in the South. | 


Liberal compensation to salesmen of 
ability. Address—Southern Profit, Care 
Eastern Underwriter, New York, N. Y. 





Arranging for Public Official Business. 





Active preparations for capturing the 
public official business that will follow 
the fall elections is being made by a 
number of surety companies. The 
United States Fidelity and Guaranty 
Company has long been a leader in 


this line and has made money out of it. | 


The American Surety, American Bond- 
ing and the National Surety companies 
have also been aggressive and success- 
ful seekers for the business and now 
the Empire State Surety is arranging 
to vigorously enter the arena. 











UNEXCELLED IN 
Favorable Mortality 


—AND—- 
Economy of Management 


THE. 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 











STATE Matual Life 


Assurance Company 


Worcester, Mass, 


_—— 


Incorporated 1844, 





Financial Statement, Jan. 1, 1908. 





PEER axverrecevseccinas $29,845,723.08 
SD so tveersverces 28,286,361.96 
i ee $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





1860 48th Year 1908 
Home LifeInsuranceCompany 


of New York. 

| GEORGE E. IDE. President 

| MO spb dbkwa4ecueuwee ee $20, 004,853.63 
Liabilties (including Divi- 


dend Endowment Fund) . 
| Dividend Endowment Fund 





19, 235,418.20 


(Deferred Dividends)..... 1,795,020.00 
f SPD cence bbtckandas 769,435.43 
| Insurance in Force......... 86,193,296. 87 
| —_ 


| The 48th Annual Report shows a gain 


| in the amount of insurance in force: that 
| assets were increased nearly $1,000,000, 
| and that over $300,000 was paid to polioy- 
holders in dividends. 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 
James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


MUTUAL LIFE POLICIES 2.0. 


Are Easiest to Sell 


Beca Yearly dividends have been increased for the last three years 1906-7-8 
use at a rate equalled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equalled by 


few companies. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


For Information Ad 


84 Nassau Street, 


NEW YORK, N. Y. 


| 
| 


"yaaa 105 WILLIAM STREET 


EASTERN MASSACHUSETTS AGENCY 


79 Milk Street, Besteoa, Mass 
DYER & FOSS, General Agents 


JOHN H. ROBINSON, General agent 
253 Broadway, New York 
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LIFE INSURANCE AS. A PRUDENT INVESTMENT. 





Experience of a Man Who Has Been in the Business More Than Thirty Years. 


There are those who contend that life 
insurance should be for “protection 
only” and should be entirely divorced 
from investment. It was originally of 
that character, but after some years it 
was found that the insured himself need- 
ed protection against the probability of 
want in his old age, and the modern 
idea of life insurance as developed 
through the requirements and lessons 
of actual experience, have so closely in- 
terwoven the two principles that they 
go not hand and hand, but as the strong- 
est members of the same body. 


It is manifestly the duty of all to pro 
vide for those dependent upon them; it 
is universally conceded that it is the 
part of wisdom to make such provision 
through life insurance, which guaran- 
tees the continuance of the protection 
even though death occurs. This is a 
most sacred obligation, and is a noble 
calling that undertakes the mission of 
carrying it out. 

Observation has shown that the in- 
dividual hag another obligation, an obli- 
gation none the less sacred because it 
is to himself and that he needs protec- 
tion in his own old age, protection for 
himself. The average old man is a poor 
man. He may have been prosperous at 
some time in his career, but late in life 
he finds his resources decreasing and 
his necessities for care and attention in- 
creasing. Close students of human na- 
ture found that his condition arose 
largely from the fact that the old man 
was the last to discover his faculties 
were on the decline, and, before he 
would admit it the gains and success of 
former and more vigorous years were 
turned to loss, defeat and often ultimate 
failure. 

Just here it was discovered that a 
small portion of the proceeds of the ac- 
tive year, put where they should not be 
endangered by ordinary business vicis- 
situdes would provide a_ self-mainte- 
nance fund for the individual, a sacred 
trust for the care of persons in old age. 
What form of institution could better 
undertake this new trust than the ones 
already so well discharging the old 
one? And so the life insurance compa- 
nies undertook to combine the protec- 
tion of the home against the death of 
the one upon which it depended and 
to guarantee to that one provision for 
his advanced years. 

I have had four policies on my life— 
two-20-year endowments and two limit- 
ed payment life policies—and I can say 
they have been the most satisfactory in- 
vestments I ever made. . When they 
were taken, I considered them sure in- 
vestments, but did not believe the 
money would begin to net me as much 
as other investments that I gave my 
personal attention to, but, alas! it may 
be simply a late admission that I was 


not very smart, yet the fact remains 
that the money intrusted to the life in- 
surance companies has paid me better 
than the average of money I handled 
myself. 


With the money paid into my endow- 
ment policies, I have had always the 
protection in case of death; with the 
money I have handled myself, I have 
had the pleasure of doing business and 
am now looking back and seeing the 
many mistakes I have made. My ex- 
perience is almost the universal experi- 
ence, and where the individual thinks 
his own an exceptional case, it is very 
apt to be that he cannot yet make the 
personal application, and it will likely 
be made very clear to him later in life. 

You may occasionally talk with a 
man who will tell you he thinks endow- 
ment insurance an excellent thing for 
the average man and will volunteer a 
list of his friends whom he is sure 
would be greatly benefitted by that form 
of investment, but he cannot make the 
application to himself. In the opinion 
of his friends, however, he may head 


the list of those who, 
should make such a provision. 

It is a wise arrangement that pre- 
cludes the possibility of our seeing into 
the future; all through our lives we are 
buoyed up by hope and anticipation that 
success will surely come, that next year 
or at furthest year after next, 
will be much easier; but time flies 
along and the years find us much the 
same, and statistics and experience 
prove that unless we have intrusted 
some of our surplus to the care of wiser 
men, we will have little at the end. 

There will probably always be poor 
old men, 


date, and fortunate is he who has made 


| family or estate. 


mention the ssiaiealliinits to his own | 


A joint life policy ter- 


| minates on the death of either partner, 


in their opinion, | 


things | 


their ranks will be recruited | 
from the successful men of an earlier | 


| 


certain provision by means of endow- | 


ment insurance.—C. W. Sherman, in 
The Arrow published by the Home Life. 





PARTNERSHIP INSURANCE. 





Arguments in Its Favor—Prevents Pos- 
sibl2 Embarrassment to the 
Business. 





You have your stock insured against 
the chance of fire which may never oc- 
cur, but death is certain. The only un- 
certainty is, which partner will be taken 
first and when?- The death of either 
partner will be a direct loss to the firm 
and to the surviving member, more dis- 
astrous, probably, than a fire. His busi- 
ness abilities, his counsel, his judgment, 
are important assets of the firm. His 
death will almost surely result in em- 
barrassment to the business. The set- 
tlement of his estate may necessitate 
the withdrawal of his capital, involving, 
possibly, the termination of the business, 
possibly the financial ruin of the sur- 
viving partner. In any event there will 
be embarrassment, a partial interrup- 
tion of the business, and necessary de- 


lay in stocking up and pushing the 
work. 
Life insurance is the remedy. Let 


each partner take out a policy for the 
benefit of the other, the firm paying the 
premiums the same as in the case of 
fire insurance. If one partner dies the 
proceeds of the policy will replace the 
capital withdrawn, perhaps enabling the 
surviving partner to buy the interest of 
the deceased member and to continue 
the business on his own account with- 
out loss of financial strength. It pre- 
vents delay in the settlement of the de- 
ceased partner's estate, and strengthens 
the credit of the firm immediately. 
Banks will more readily advance need- 
ed funds and wholesale dealers and 
manufacturers will be more liberal in 
their accommodations, because of this 
provision against the death of a mem- 
ber. 

You can have a joint life policy, 
which will cost less than two separate 
contracts, but the other plan would be 
better. Separate contracts facil'tate 
the division of this part of the assets in 
case of dissolution of the firm, each 
partner reta'ning his own policy and 


| but in case of separate contracts the 


has his own insur- 
possibly a valuable 
for he may then 
published by 


remaining member 
ance still in force, 
privilege at that time, 
be uninsurable.—Points 
the Mutual Life. 





THE 


Union Central 


Life Insurance Co. of Cincinnati 
Established 1867 





Has the following unrivaled points o! 
superiority which make its policies easie: 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in lowest 
cost to policy-holders. Its new i908 poli- 


| cies are simple in verbiage and most liberal] 


| in provisions. 





THE UNION CENTRAL ha+ 
no investments in stocks or bonds. 


JESSE R. CLARK, E. P, MARSHALL, 


President. Vice-President 





ORGANIZED IN 1885 


Des Moines Life Insurance Co. 


of Iowa 
CAPITAL STOCK $100,000.00 


C. E. RAWSON, President 


WRITES NON-PARTICIPATING 
POLICIES ONLY. The best for policy- 
holder and agent. We have a complete 
line. 


Low premium rates and high surrende: 


values, based on a 34 per cent. reserve. 
‘*Tis true. It’s guaranteed in the policy 
and secured by State deposit.’’ Licensed 
in 20 states; assets over $2,200,00v. 


Liberal contracts and good territory for | 


reliable agents. 
York. Address: 


C. H. PHILPOTT, 2d Vice-Pres. 


Not operating in New 


or 
WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg., Des Moines, Iowa. 


AMERICAN CENTRAL 


Life Insurance Co. 
Indianapolis, Indiana. 





MED vi datnoweidisacnsen $1,800,000 
Surplus security to policy- 
NY Soave bsukwaeeeee 425,000 
Insurance in force........ 21,000,000 
Liberal contracts for agents in 
Pennsylvania, Ohio, Indiana, Illinois, 
Michigan, Missouri, Texas, Kansas, 


Arkansas, Tennessee and Alabama. 


Write today for information. 
N. E. Cor, Sans »mz and Sac-amento Sts. 


SAN FRANCISCO, CAL. 





Che Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


5 Business Paid-For 
$ 90,334,038 
1906 93,563,452 
1907 102,233,634 
Each year larger than any in the pre- 
vious history of the Company. 
Commenced Business 1856 





. 7 * 7 


of Times 


The rapid increase in the nem business 
o ie 
of life insurance 

thereafter ae ae 
never lost the confidence of the public and that 
it is easier than ever to write business for 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s 1908 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement 
and the new Premium Loan feature. 


For further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 
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THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 
Life Insurance Co. 


BOSTON, MASS. 











Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possibile 
security, with a safe, 
equitable contract. 


FINANCIAL STATEMENT. 


Assets Jan. 1, $44,182,875.18 
CAGED socvensesdveuwe $41,159,132.85 
Surplus $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 


RELIANCE LIFE 


—— 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 





Exceptional opportunities for General 
Agents in 
PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





THE 


Inter-State Life 


Assurance Company 


Has more than $1,100,000 in securi- 
ies deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 


| ance or Decreasing Cost. 


Payment in Installments or as a 
Annuity. 
Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 





A COOD PROPOSITION! 
THE EASTERN UNDERWRITER 
106 WILLIAM ST., NEW YORK CITY 
Price $3 Per Annum 
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Superintendent E. G. Squires of the 
jrand Rapids, Mich., district of the 
Prudential appreciates the good work 
done by the staff and says: 

“We have one of the best organized 
staffs in the country aad as proof of 
this would state that the Prudential 
Weekly Record shows Grand Rapids 
district to be the leader of Division O. 
on industrial proportionate. We also 
led our division in the summer cam- 
paign, the second, third, fourth and fifth 
weeks and now stand No. 3. We fully 
expect to regain our lead before the 
period is over which ends with the issue 
of Sept. 28th. I have five assistants 
in Grand Rapids proper, whom I believe 
to be the best all round insurance men 
in the country and will gladly put them 
against five in any other district for 
one week or fifty-two weeks on all 
round results, personal writing or any 
other feature of our work. Last week 
these five men wrote $12.00 industrial 
personally. We have been making 
quite a few changes recently. We have 
transferred Assistant K. J. Nielsea to 
Battle Creek, which is in the Jackson 
district; C. H. Merrifield was trans- 
ferred from my detached office at Mus- 
kegon to Grand Rapids for the week 
of August 17th and George W. Palmer 
of Muskegon was promoted to succeed 
Assistant Merrifield at Muskegon, his 
appointment taking effect August 17ta. 
We are considerable ahead of our rec- 
ord in both branches as compared with 
that of last year and are in a condition 
to go right on until the end of the year 
producing satisfactory results. Assist 
ant G. C. Angerman leads the district 
in both branches, however, J. Volkier 
and C. H. Merrifield are very close to 
him while T. Gray who has been assist- 
ant in this district for over ten years 
is making a mighty effort to capture 
the leadership. They are all doing 
good work, everybody is enthusiastic 
and perfect harmony prevails. Agent L. 
C. Reul who leads the district ia both 
branches gave up his debit which was 
early $100 and took a speeial straight 
canvassing agency at Muskegon.” 





The promotion of R. O. Dunkum to 
the superintendency of the Hartford 
Conn., district of the Metropolitan is, 
we consider, a good one. Mr. Dunkum 
as agent and assistant in the East 
Liberty, Pa., district made a record sec- 
ond to no other man. He is a brother 
of Gratz E. Dunkum, superintendent of 
the Potomac-Washington, D. C., district, 
a man of action and will make Hart- 
ford district appear to advantage. 





Superintendent Harry B. Brice of the 
Prudential’s Providence, R. I., 1 district 
is enjoying a two weeks’ vacation at 
Jefferson, N. Y., while superintendent 
J. H. Hyde of Providence 2 is at Asbury 
Park, MN. J. 





R. D. Schaefer, late Metropolitan 
superintendent at Hartford, Conn., has 
been offered and will likely accept an 
assistancy in his old district, Morrisania- 
New York. Mr. Schaefer is a good maa 
and will succeed among his old friends. 

Superintendent James Sutton Holmes 
of the Germantown-Philadelphia Metro- 
politan district, with his hustling and 
energetic bunch of policy writers “cut 
loose” on Saturday, August 29, and en- 
tertained their boys, their wives, mo- 
thers, sweethearts and a whole host of 
people at Collegeville, Pa. When “Jim” 
Holmes blows himself you can rest as- 
sured that the best is none too good, 
and so this outing proved. Everything 
possible was done that could add to the 
comfort and enjoyment of his guests. 





The many friends of former super- 
visor, later superintendent John H. 
Crankshaw of the Metropolitan will be 
pleased to learn that he is enjoying the 
best of health at his home in Norris- 
town, Pa., and that at any time he feels 


able and well enough to take hold of 
and make a success of any Metropolitan 
district. Candidly, we believe that Mr. 
Crankshaw is anxious to again enter 
the arena. 





Relative standing of superintendents 
of the Union Life of Canada: P. H. 
Villeneuve, Ottawa; S. J. Slack, Winni- 
peg; L. Methot, Montreal; A. B. 
Charles, Toronto; A. Towsley, Ottawa; 
B. Taylor, Wianipeg; T. H. Wright, 
Toronto; F. Lachance, Montreal; W. 
Poirier, Montreal; T. B. Harker, To- 
ronto; F. Gagnon, Montreal; A. A. 
Jacnson, Montreal; G. E. Lauziere, 
Montreal; J. A. Bernier, Quebec; I. 
J. Heath, Hamilton. 





The best ordinary writers of the 
Union Life of Canada. Leading per- 
sonal producers for the first eight 
months of 1908: Managers —Division 
“A.” J.P. Tremblay, Montreal; A. Bed- 
ard, Quebec; LD. J. Scott, Winnipeg; N. 
T. Leger, Ottawa; E. C. Ludford, Ham- 
ilton. Managers—Division “B.” D. 
Lavoie, Valleyfield; C. F. Broadhurst, 
Vancouver; W. H. Wetmore, Owen 
Sound; W. C. Fowler, Niagara Falls; 
H. N. Brien, Sherbrooke. Superiatend- 
ents. J. Bowket, Toronto; S. J. Slack, 
Winnipeg; I. J. Heath, Hamilton; G. 
Lake, Winnipeg; B. Taylor, Winnipeg. 





The Life Insurance Company of Vir- 
ginia men to whom lapses are strangers: 
Not a lapsed policy in 6 weeks—Drowns, 
Alexandria; E. R. Watts, Lynchburg. 
Not a lapsed policy in 5 weeks—Foese, 
Richmond. Not a lapsed policy in 4 
weeks—Hasty, Charlotte; Gordon. Char- 
lotte; Daulton, Wilmington; Funder 
burk, Columbia. 





C. W. Kolb of the Muncy detach2a 
agency of the Williamsport, Pa., Pru- 
dential district, has been promoted and 
transferred as superintendent, to the 
new Lancaster, Pa., district. 





Things are being done ia the Dear- 
born-Chicago district of the Metropoli- 
tan. Superintendent John Haut is out 
for big gains and the boys are with 
him to the finish. 





The Awburn district staff of the Pru- 
dential had an outing at Cayuga Lake 


Park on ete J prey 22nd. 
forenoon there was a lively ball game 
between the attached and detached men. 
As a result the detached men will have 
possession of the district American flag 
until the next field day, when it will 
be contested for again. 


The Boston, Maas., staff of tae Metro 
politan is bent on making th largest 
increases in both industrial and ordi- 
nary ever credited to the district. Sup- 
erintendent S. D. Bartlett personally is 
writing a large amount of ordinary and 
so far the whole record show up good 
work. 





Superintendent J. B. Smith, the new 
John Hancock man at Detroit, Mich., is 
happy indeed. The debit he finds in 
Al shape and has great hopes for the 
future, as every member of the staff 
has promised to do his very best to 
make a new record for the Detroit dis- 
trict. 





Superintendent T. W. Power of the 
Narragansett-Providence district of the 
Metropolitan is well satisfied with pre- 
sent conditions, but is contemplating 
the introduction of some new ideas that 
he believes will be of advantage to the 
members of the staff individually, as 
well as the company. 





Life worth living is an asset. If the 
going-out of life entails 10 loss on some- 
one, then such a life is a liability, and 
is not an asset. Any assets that ar2 
perishable must be safeguarded, or they 
cannot be depended on. This fact has 
given rise to insuraace. A_ building 
may be destroyed, accidents may hap- 
pen, cyclones, earthquakes, etc., may 


In the 





occur, all of which will destroy assets, | 


and hence the assets are insured against 
such contingencies. The same thing ap- 
plies to a life. 
ling to admit that his life is an asset 


| 


A man who is not wil- | 


is not worth spending time on. The} 


man who does admit thai his life is 
an asset should protect the value there 


of, and that is just what life insurance | 


is designed to do. 


To determine the | 


value of a life it is simply necessary | 


to multiply the annual income beyond 
necessities of the individual life by the 
present value of an annuity of the 
Same amount, as shown in the rate 
book. This is an approximation of the 
amount of insurance a man should car 
ry during the productive years of life.- 
Fidelity Mutual Bulletin. 





J. G. Walker, President 


T. Wm. Pemberton, Ist Vic--Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2 Viren 


HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 


The Most Approved Forms of Life, Endowment and Industrial Policies Issued | 


on Favorable Terms 


(ated Guadananna elenawois OVER— $4,C00,cCO 
pohaatovieewenese> Acad OVER—- $61,000,000 


Total Payments to Policyholders ctece Organization OVER—$8,500,000 











Com missioner. 








Dividends of 6% paid June 20th, 1908, to stockholders of 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATEO 1899. 
Executive Offices, 420 Walnut Street 
Philadelphia, Pa. 


$2,000,000.00 Paid For Insurance Written 
: Since March 6th, 1908: 
All policies are registered and signed by the Insurance 


Agents wanting to sell an ideal stock proposi- 
tion can obtain good contract. 


Address Executive Officers : 
JOHN LANGHAM, Jr., President JOSEPH L. DURKIN, Secretary 
GUY DE LA RIGAUDIERE, Manager of Agencies 
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METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 


«The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED 


Any honest, capable and industri- 
Ous Man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home’ Office, No. 1 Madison Avenue, 
New York City. 





‘* That the cost has been reduced, 
appeals directly to the intelligence 
and common sense of the people.”’ 


That’s the way PRUDENTIAL FIELD 
MANAGERS are talking about 


The NEW Low-Cost 
Life Insurance Policy 


of 


The Prudential 


The Greatest Sue cess ote Life Reewaneel 


We want Agente 
We want Managers. 
We warn.t YOU! 


| The Prudential Insurance Company of America 


| 
| 
| 
| 


| 


| 
| 
| 
| 
| 


| 


| Home Office, - - 


Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 
NEWARK, N, J. 


Pittsburgh Life & 





Trust Company 


Pittsburgh, Pa. 
WwW. C. BALDWIN, President 


Issues the best Life—Accident and Health 
olicies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - Do what they say 


Solicitors of tle Company have a broad 
fleld of action 


CONTRACTS MADE DIRECT WITH THE COMPANY 


ENDORSED AT HOME 
ASSETS..... ......over $4,500,000.0 
HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 





MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 


R. H. Gillifford, President. 
JohnH, Claney, V.-Pres. & Treas. 
W. K. Reifsnyder, Secretary. 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 





B. F. HADLEY, G. A. WATSON, 
Editors. 


T. H SWARTZ, Business Manager. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y., under the Act of Congress 
ot March 3, 1879. 


REBUKE TO SPEAKER EKERN. 





Probably the most unjust legislation 
imposed upon life insurance companies 
was that which went into effect in Wis- 
consin this year, and which was respon- 
sible for a large number of companies 
withdrawing from the State. 

No one was responsible for the legis- 
lation to a greater degree than H. L. 
Ekern, speaker of the Assembly; in 
fact he openly boasted of the “reforms” 
he proposed enforcing and then carried 
out his threat to the point of vindictive- 


ness. The laws were passed; honest 
life insurance was humiliated and Mr. 
Ekern was among those who gloated 


over the achievement. 

Evidently he forgot that he held his 
position in the legislature as a repre- 
sentative of the people of the district 
from which he was chosen, for certainly 


the policy he pursued was not in con- 
formity with their expressed wishes. 
The day of reckoning came when on 


September Ist, Mr. Ekern went before 
his constituents for renomination, and, 
was defeat- 
associated 


as generally expected, he 
ed. Four others who were 
with him have a)so been beaten. 
Reforms, at times, are essential in 
business enterprises, but it required lit- 
tle knowledge of human nature to per- 
ceive that the Wisconsin Legislative In- 
surance Committee did not desire to 
conserve the best interests of policy- 
holders as much as they desired per- 
sonal glory. The advice of men of ex- 
cellent standing, with a thorough knowl- 
edge of insurance affairs was spurned, 
and the policy outlined was carried out 
regardless of consequences. In the de- 
feat of those responsible for the laws, 
the people have given abundant evi- 
dence of their opinion of the work 
performed. It will be up to the newly 


elected legislators to undo that which 
is a blot on the State; in so doing they 
will best carry out the desires of the 
citizens they serve. 


MAKING HASTE SLOWLY. 


William Hepburn Russell, one of the 
receivers of the Mutual Reserve Life 
is authority for the statement that the 
assessment certificate holders of that 
company are not flocking to the stand- 
ard of the American Temperance Life 
as. rapidly as it was presumed they 
would. 


It will be recalled that the latter con- 


cern offered to take over the business 
on all ages up to 60 without medical 
examination, but a series of questions 
were propounded which amounted prac- 
tically to an examination. Another 
safeguard was attached in the shape of 
a lien to make the rate apply to ad- 
vanced ages, etc. No doubt the officers 
of the American Temperance Life sat 
up nights in order to witness the crush 
of the multitude scrambling to avail 
themselves of the “glittering” proposi- 
tion tendered them. But for some rea- 
son or other the latter do not enthuse. 

The reason is apparent. It is said that 
a burnt child dreads the fire. The poli- 
cyholders of the Mutual Reserve were 
hoodwinked and systematically fleeced 
for years. They hung on with surpris- 
ing patience and faith; no doubt believ- 
ing that the turning point would come 
shortly. It did, but it was a turn to- 
ward an abrupt end. Now they are 
like the man from Missouri, they must 
be shown, and why not? 

What has the American Temperance 
Life ever accomplished to act as an as- 
surance to even the poor deluded poli- 
cyholders of the Mutual Reserve Life 
that their condition would be improved 
by accepting the offer made? 

In this connection it is also stated 
that the legal reserve policyholders of 
the Mutual Reserve are not taking very 
kindly to the proposition of the Postal 
Life. This doubtless is due to the fact 
that the latter company is not well 
known and the policyholders are not 
inclined to take any more chances. 





A TANGLED SITUATION. 





Elsewhere appears a review of the 
affairs of the Great Western Life of 
Kansas City, together with a statement 
by Superintendent W. D. Vandiver of 
the Missouri Insurance Department. 

The Federal Court declared the com- 
pany to be insolvent, an opinion con- 
curred in by the Missouri Insurance 
Department. Bids were asked for its 
business, and it seemed to be a fore- 
gone conclusion that the Great West- 
ern Life would exist in memory only. 
However, Judge McPherson has decreed 
that the company be returned to its 
stockholders stipulating death claims 
and other accounts of indebtedness, 
obligations, ete., which must be liqui- 
dated within thirty days. 

From the records given out by the 
Court, the situation seems to be badly 
tangled, and it will be noticed from 
the letter of Superintendent Vandiver 
to this office that he is not at all san- 
guine as to the outcome. 

That the task at the home office is a 
most difficult one, requiring experienced 
and competent men to handle it, goes 
without saying. It is remarkable how- 


ever, that few‘of the officers and direc- 
tors put in charge under the plan of re- 
organization know little, if anything 
about life insurance. Undoubtedly that 
is a serious mistake if it is hoped to re- 
establish the company. Men with a 
thorough knowledge of life insurance 
must be placed in charge of the com- 
pany’s affairs if it is to maintain its 
existence. 





AN UNBREAKABLE WILL. 





The following editorial from the 
“Evening World” of July 29, 1908, points 
out some of the frequent troubles that 
attend the execution of the wills of 
rich men as well as the distribution of 
more modest estates: 

“A rich lumberman, George R. Finch, 
died at Glens Falls several years ago. 
The doctors and the lawyers intervened 
and his estate has not yet been settled. 
The heirs and beneficiaries, preferring 
payment to further delay, have com- 
promised with the lawyers and doctors, 
and now what is left will go substan- 
tially as George R. Finch willed it. 

“One of the lawyers, former Senator 
Edgar T. Brackett, of Saratoga, who 
had already received $15,000 for his 
services, wanted $20,000 more. He has 
compromised for $9,000. Another law- 
yer who sued for $25,000 will take half. 
The other lawyers have scaled their 
claims for cash 50 cents on the dollar. 
Two doctors who wanted $20,000 apiece 
took $7,500 each, and a more modest 
$12,000 doctor will take $4,000. 

“What did these lawyers and doctors 
do for the money? 

“Some of the lawyers contended that 
the will was valid and some that it was 
invalid. Some asserted that the testa- 
tor was mentally weak and others pro- 
tested that his mind was always sound. 
Doctors were willing to testify on either 
side, according to whichever employed 
them. There is no doubt that thousands 
of lawyers and thousands of doctors 
would have jumped at the opportunity 
to draw up papers as to Mr. Finch’s 
sanity or insanity, hypothetical ques- 
tions as to whether he knew or did not 
know what he was doing, and to con- 
tinue the court proceedings as long as 
the estate held out. 

“If Mr. Finch had been a poor man 
one lawyer would have wound up the 
estate, and there would have been no 
testimony of any doctor unless it was 
necessary to prove that he was dead 
to collect his life insurance policies. 

“Beyond cavil Mr. Fincn had a good 
business head or he could not have 
amassed so much money. He had sense 
enough to keep hold of his money while 
he was alive or there would not have 
been enough left to make it worth the 
while of the lawyers and the doctors to 
dispute his will and state of mind after 
he was dead. , 

“This is the way with almost every 
large estate. Samuel J. Tilden’s will 
was in the courts for years. Almost 
every disinherited son of a millionaire 
contests the will. Only a few weeks 
ago the will of the former chief justice 
of the highest court of Pennsylvania 
was set aside by his associates.” 

Various are the objects for which 
men of wealth seek to provide in their 
wills. In addition to family bequests, 
some would remember distant relatives 
or old-time friends; some would endow 
a college or a church, or bequeath va- 
rious sums to charity. These benevo- 
lent aims are not always concurred in 
by the natural heirs who had hoped to 
inherit all, and after expensive litiga- 
tion the will is often set aside by the 
courts. 

But there is a will that no lawyer 
can break. If you would endow a 
church or a college, if you would create 
a fund for benevolent purposes, if you 
would make a bequest to some charita- 
ble institution, take an endowment poli- 
cy in its favor. The money is paid with- 
out dispute and without expense, at ma- 
turity of the policy or at your prior 








OF PERSONAL INTEREST 


Vice-President Charles Colyer, of the 
Firemens of Newark, will shortly star: 
upon a trip through New England and 
New York State, visiting the agenci>s 
of the company in both sections. Mr. 
Colyer is the active underwriter of th. 
corporation, and one of its largest stock- 
holders. Under his guidance the Fire- 
meas, which for the past two years 
has paid 15 per cent. dividend upon its 
capital of $1,000,000, and prior thereto 
paid 10 and 12 per cent., has gone into 
new territory, and is now an aggressive 
seeker for desirable business. The 
company has gross assets of close to 
$5,000,000, and these, thanks to the un- 
usual financial skill of its responsible 
committees, have beea invested in se- 
curities of exceptional merit. Newark 
is justly proud of its underwriting or- 
ganizations, fire and life, and Vice-Presi- 
dent Colyer is determined that the 
worth of the Firemens shall be better 
known throughout the country ia future 
than it has hitherto. 














T. C. Moore, agency superintendent 

in Canada for the German-American 
Fire, was in New York City for several 
days last week visiting the head offices 
of his company. As usual he was accom- 
panied by his expansive and hearty 
smile, which apparently is impervious 
to the chill of a Canadian winter. As a 
youngster Moore learned how to work 
with both head and hands, a practice 
that he has steadily maintained, and 
gives every promise of continuing 
through his—still afar off—old aze, 
even when the exertion takes no other 
form thaa the clipping coupons off gilt 
edge bonds. While underwriting con- 
ditions in Canada differ in some details 
from those of this country, the underly 
ing principles of the business are the 
same the world over, and these Super 
intendent Moore thoroughly under 
stands. 
; He enjoys life across the border, but 
is not sorry of a chance to visit little 
old New York once in a while, and th: 
boys of the metropolis are always glad 
to see him here. 


f 





John G. Wickser, president of the 

Buffalo-German Insurance Company is 
expected to arrive home from his trip 
abroad about the 15th of this month 
Mr. Wickser has been touring Europe 
for some five months and judging from 
letters received here, he has had a de- 
lightful time. In addition to being at 
the head of one of the best little insti- 
tutions in the business—with assets of 
$2,339,179 and a net surplus of over $1,- 
500,000—Mr. Wickser has excellent con- 
nections and standing throughout New 
York, having been honored with elec- 
tion as treasurer of the great Empire 
State. 
John M. Hughes, manager of the 
Newark Fire Insurance Exchange, was 
recently elected to membership upon 
one of the most important committees 
= the National Fire Protection Associa- 
ion. 








death. If you would provide for a rela- 
tive or a friend, for an old servant or 
an afflicted child, make him the benefi 
ciary of a policy of insurance on your 
life. Make provision in like manner 
for other special purposes, and the ac- 
complishment of your ends is certain 
A life insurance policy two years in 
force is incontestable for any cause 
provided premiums are paid. It is the 


‘safest investment in the world: it is 


cash in bank at maturity; its payment 
is free from delay or cost; it is payable 
in one sum or in the form of a life in- 
come, as you may provide. Even 
though you have no present estate and 
may not live to accumulate one, you 
can make your bequests at once and be 
certain of their fulfillment, for the life 
insurance policy is an immediate es- 
tate, representing cash at death—Mu- 
tual Interests. 
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‘FIRE INSURANCE DEPARTMENT 





MAINS IN BAD SHAPE. 





Authorities at Newark, N. J., Admit 
Water Pipes Throughout City 
Should be Relaid. 





In discussing a proposition to lay new 
water pipes in Market and Ferry streets 
in advance of repaving, says the “New- 
ark Evening News,” the members of the 
Board of Works agreed they would soon 
be forced to take steps to replace all 
mains and feeders throughout the city. 
It was admitted that a large number of 
mains and distributing pipes were so 
corroded as to greatly lessen the effi- 
ciency of the water supply, and it was 
roughly estimated that nearly a million 
dollars would be required to put the de- 
livery system in first-class shape. 

Chief Engineer Sherrerd was suggest- 
ing to the committee that a bond issue 
of $90,000 would be needed for laying 
main extensions along Market and Ferry 
streets, when Commissioner Halpin 
spoke up and told of the old feeders in 
the “Ironbound” district which should 
be replaced. Some, he said, were so 
incrustated as to lessen by half their 
normal capacity. 

“There are old mains and feeders in 
the lower section of the city,” said he, 
“that have ‘been Jaid forty years, and 
are all covered with barnacles.” 

Commissioner Eggers commented on 
the fact that the city was face to face 
with the need of new mains and feed- 
ers, and that it was only a matter of 
time when this big undertaking would 
have to be started. 

Mr. Sherrerd said the water depart- 
ment could not furnish the funds for 
the Market and Ferry street extensions. 
Commissioner Bock declared that a 
bond issue for this purpose would not 
be any burden on the taxpayers, as it 
could be taken care of by the water 
department. No action was taken. 

Mr. Sherrerd called attention to the 
report of the National Board of Under- 
writers, criticizing the water supply and 
pointing out the inadequacy of a large 
number of mains. It was stated that 
many of the distributing feeders and 
mains were but four and six inches in 
diameter, and in cases where they were 
badly corroded the supply was reduced 
to three and four inches. Mr. Sherrerd 
said he would make an analysis of the 
report. 





DEATH OF LOUIS S. MORGAN. 





Long Time Representative of the Home 
Pases Away at Syracuse, in 
His 75th Year. 





Few fire underwriters of New York 
State were better known than Louis S. 
Morgan, of Syracuse, whose death oc- 
curred on the 3rd inst. In his 75th year, 
Mr. Morgan was unusually active, men- 
tally and physically until 1905, when he 
sustained an injury to his right foot 
which developed conditions requiring its 
amputation, and made him more or less 
of an invalid during the later years of 
his life. Some weeks ago it was found 
necessary to perform further amputa- 
tions of his left foot- and portion of the 
leg, and he did not fully rally from the 
last one which was performed last Tues- 
day. 

Mr. Morgan was connected with The 
Home Insurance Co., New York, 40 
years having been appointed its agent 
April 13th, 1868, and served it continu- 
ally since that time as special agent, 
adjuster, State agent, and as manager 
of its New York State Farm Depart- 
ment, which he organized in September. 
1903. He was widely known and highly 
esteemed by agents and field men, es- 
pecially in New York State. 

In February, 1908, Mr. Morgan was 
retired, and President Snow issued the 
following circular to the agents and sub- 


agents of the Home in the iates 
State: 

“Many of you will receive with per- 
sonal interest the advices that the board 
of directors of this company, in recog- 
nition of the long-continued and valu- 
able services of Mr. Louis S. Morgaa, 
have approved a resolution whica pro- 
vides for his relief from all duties and 
his retirement on an annual stipend, 
which is quite satisfactory to our friend, 
Mr. Morgan. 

“On April 13th, 1868, Louis S. Morgan 
was appointed agent.of the Home in- 
surance Company at Buffalo, New York; 
he has served continuously since that 
time as special agent, State agent, ad- 
juster, and as manager of the New York 
State Farm Department, and he carries 
with him in his well-deserved and hon- 
orable retirement the high respect of 
the officers and directors of the Home, 
as well as the warm regard of all of 
us who have known him personally.” 





KINGSTON’S LOSS $113,855. 





Fire Record of the City for the Fiscal 
Year Newly Ended. Causes 
of Fires. 





Chief Engineer Chipp of the Kings- 
ton, N. Y., fire department recently 
made his annual report for the fiscal 
year to the Board of Fire Commis- 
sioners: 


Total alarms 108, 66 being, bell alarm 
and 42 by telephone. The total loss by 
fire wag $113,855.14, excepting the West 
Shore freight house fire, of which the 
chief was unable to get any figures. The 
West Shore and the Johnston hardware 
store fires were the only two fires where 
the fire was not confined to the building 
where it originated. The Johnston fire 
was however confined to the two build- 
ings occupied by Johnston, and which 
communicated On all four floors, without 
any fire doors or any doors at all. 

The loss on buildings was $59,641.14, 
and contents, $54,214.00. There was 
$145,337.00 insurance on buildings and 
$69,535.32 on contents. 

Of the causes of fires the chief as- 
signs the following: 

Incendiary, supposed, 16; burning 
waste paper and rubbish, 10; boys and 
matches, 4; stubs of cigars and cigar- 
ettes, 8; electric wires, 4; gas ranges, 
2; defective ranges, 3; explosion of oil 
stove, 1; explosion of coal stove, 2; un- 
known causes, 23. The balance were 
false or trivial alarms. 





Appreciated. 





Agents of the German American Fire, 
of New York, received a circular letter 
from Presideat W. N. Kremer, a few 
days ago, of which the subjoined is a 
copy: 

“We have received from so many of 
our agents such a generous response 
to our request for new preferred busi- 
ness in commemoration of our estab- 
liahing our permanent home in the 
compaay’s own building, that individual 
letters of acknowledgment are out of 
the question. I desire, therefore, to 
ask that you accept this letter as a 
personal one and to assure those who 
have used our ‘new building daily re- 
ports’ in reporting new preferred risks 
that they have placed this company u2- 
der renewed obligations for their loyalty 
to and interest in the company’s wel- 
fare. I hope that such of our agents as 
have thus far been unable to use the 
few daily reports sent them in May last 
will not fail to let us hear from them 
as occasion may offer.” 





Oregon Agents of Peoples National. 





The first Pacific Coast appointment 
made by the Peoples National Fire, of 
Philadelphia, is that of Dooley & Co., 
of Portland, as general agents for Ore- 
gon. 


PROTECTION FOR WOLCOTT. 


New York Town to be Safeguarded 
Against Fire by Admirable Water 
ystem. 





Wolcott, Sept. 9.—Definite action is 
progressing rapidly toward the success 
of the plan now on foot for the installa- 
tion of a system of water works in the 
village of Wolcott in the near future. 
The plans and maps necessary to be 
made before submitting the matter to 
the village board and a vote of the tax- 
payers, will be completed in a few days. 

The engineer employed to make the 
maps has prepared one of the village on 
which he has located the hydrants 
necessary for fire purposes. The fran- 
chise granted to the promoters of the 
matter called for the protection of Main 
street, East and West, and New Hart- 
ford street and Lake avenue. Mr. Cur- 
tis has done more than this. He has 
protected the whole village so far as he 
could do it with twenty-five hydrants. 
Two of these are located across the 
creek and some of them near the ap- 
ple houses at the railroad, while the 
schoolhouse is protected both from New 
Hartford and Draper street. It is de- 
signed to have the hydrants 400 feet 
apart. The cost of this service of twen- 
ty-five hydrants would be $1,000 a year. 

The idea is to locate a standpipe sev- 
enty-five feet high on the tallest eleva- 
tion in the village, which would, the 
engineer maintains, provide adequate 
water pressure without the use of an 
engine. The engineer is now having 
several blue prints made from his draw- 
ings, and will be able to show the vil- 
lage board what it is designed to do. 





LIABILITY OF AN AGENT. 





Rochester Representative of Spring 
Garden Wins in Suit Brought Here 
by Company. 





A reversal of judgment upon a second 
trial in the case of the Spring Garden 
Insurance Company of Philadelphia, 
against Remi Miller, its agent in this 
city, is of special interest to insurance 
agents. The case, according to the 
“Journal of Commerce and Commercial 
Bulletin,” was tried before Supreme 
Court Justice Foote and a jury in 
March, 1905, the company claiming that 
Miller, as its agent, exceeded his au- 
thority in writing a policy for $2,500 on 
the stock of the Beadle & Sherburne 
Company, inasmuch as there was then 
in existence a policy for that amount on 
that stock, and the insurance company’s 
instructions to its agents were that no 
risk exceeding $2,500 on that class of 
property should be assumed by the com- 
pany. Miller wrote the new policy and 
reported it to the company on February 
23. 

The big Granite Building fire occurred 
on February 26. The other policy of 
$2,500 did not expire until March 1, so 
the Philadelphia company was obliged 
to pay $5,000 on the loss. The com- 
pany’s claim against its agent was for 
$2,500 and costs. C. S.C. & A. E. Trues- 
dale represented the plaintiff company 
and Wilbur F. Osborn, the defendant. 
A verdict in favor of the plaintiff for 
$2,600 was returned by the jury. At- 
torney Osborn obtained a new trial for 
the defendant on the minutes. The 
plaintiff appealed from the order for a 
new trial to the Appellate Division, 
which affirmed the order, with costs. 
The case was retried before Justice 
Dunwell at Lyons, but before decision 
was rendered, Justice Dunwell died. 
The case was submitted to Justice S. 
Nelson Sawyer on the testimony and 
the exhibits presented by Justice Dun- 
well. Justice Sawyer has just filed his 
decision finding for the defendant on 
all the points raised by Mr. Osborn. 

This was the first action brought in 
this county by an insurance company to 
recover from an agent for loss on the 
ground of negligence. To the unusual 
character of the litigation, with but 
three New York State precedents, none 


precisely parallel, must be added the 
uncommon declaration of the plaintiff, 
that it sued for moral effect of Mage 
rather than financial recompense. 
torney Osborn contended that walle 
printed instructiong from the insurance 
company to its agents limit the liabil- 
ity on stocks of the kind in question, 
there is a qualification regarding risks 
which may be written after inspection 
and approval by the special agent in 
the field; that the special agent in the 
field in this case, Charles L. Gove, was 
consulted by the defendant, Mr. Miller, 
and that Gove told Miller to go on with 
the matter and issue the policy for the 
additional $2,500, as the company was 
anxious to secure business; that the 
insurance company had ample time to 
decline to accept the new policy, there 
being a period of three days, between 
the date of receiving the report of the 
issuance of the policy, February 23, and 
the date of the fire, February 26; that 
although a clerk in Miller’s office in re- 
porting the new policy made it appear 
that it was a renewal of the old poli- 
cy, the insurance company in Philadel- 
phia knew that the old policy had not 
expired and in addition 4o this, the old 
policy was not taken up. 

Justice Sawyer, in his findings of 
fact, says: “I find from a careful ex- 
amination of the whole case that the 
defendant was not only authorized to 
issue the policy, but that the plaintiff 
ratified and adopted his acts in so do- 
ing.” As conclusions of law, Justice 
Sawyer finds: “That the defendant was 
warranted in acting upon the instruc- 
tions of the special agent, Mr. Gove, and 
was authorized to issue the policy; that 
the plaintiff ratified and adopted the 
defendant’s acts in issuing the policy; 
that the defendant is entitled to judg- 
ment dismissing the plaintiff's com- 
plaint, with costs.” 





NOTHING BUT “HOT AIR.” 





Little Substance to the Talked Of New 
° Fire Insurance Companies for 
Scranton. 





In the opinion of the local fraternity 
at Scranton, Pa., who have given the 
matter attention, little real progress has 
been made by any one of the several 
promoters who are endeavoring to in- 
terest capital in the formation of a 
couple of new fire insurance companies 
in the city. 

The promoters are strangers in Scran- 
ton, and they are giving the agents of 
the city a wide birth, a wise precaution 
upon their part, as the insurance men 
would soon riddle their ridiculous state- 
ments made as to the alleged great 
profits in the fire insurance business. 





Partnership Dissolved. 

A dissolution of the partnership hith- 
erto existing between the members of 
the Harrisburg, Pa., agency firm of Bals- 
baugh and Shaffner, has been effected. 
Each of the gentlemen will continue in 
the insurance business. Mr. Balsbaugh 
has been established at Harrisburg for 
many years, and has a host of friends 
there. 





Hoffman Gets Kentucky General 
Agency. 





During a recent trip East H. G. Hoff- 
man, the progressive insurance maa of 
Mt. Sterling, captured the Kentucky 
general agency of the German Union 
Fire Insurance Company of Baltimore. 
The motto of Mr. Hoffman's office is: 
“We zgo anywhere for business,” and 
the results attest that the business 
sought is usually secured. 





W. E. Fowler and Company, general 
agents of Baltimore, have appointed 
Lane B. Alexander, of Clarkesburg, 
special agent for their companies in Vir- 
ginia and West Virginia, Mr. Alexander 
was formerly in the field for the Citi- 
zens, of Charleston, and is widely known 
throughout the Virginias, where hig ser- 
viceg should prove ty advantageous 
to Messrs. Fowler & Co. 
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-FIRE COMPANIES FOR SCHOOLS. 


School Children to be Thus Organized 
at East Orange and Other 
Cities. 

As a further precaution against the 
fire hazard in school, Fire Chief W. E. 
Markwith, at East Orange, N. J., has 
evolved a plan which he feels confident 
would very naturally assist to that end. 

He recommends: 

“In buildings such as we are now con- 
sidering—public and private schools, 
orphan homes, houses of refuge, houses 
of correction, reformatories and the like 
—there should be the ordinary fire-fight 
ing devices, such as hand extinguishers, 
in each room and corridor, a stand pip: 
with hose connection on every floor, 
and a special fire alarm box connected 
with the city alarm system, but a great 
benefit may accrue to the childrea them- 
selves by organizing the older ones into 


a company as fire fighters and as a 
salvage corps. 

“Boys trained as I have indicated 
would be a great asset in any com- 


munity in case of a fire like that at 
Collingwood, and as men they would be 
proof against a foolish stampede. 
“Fire drills in charge of teachers have 
saved hundreds of lives; supplemented 
by well-drilled companies such as I have 
mentioned many more might have been 


rescued, and immense property values 
saved. 

“Some definite suggestions may aot 
be out of place: 

“No. 1. That a 40-gallon tank be 


mounted upon four wheels with all the 
equipments, and 200 feet of %-inch 
hose, same to be housed in a small 
building attached to the school property, 
to be called fire station No. 1 and so on. 
“No. 2. That about 25 of the larger 
boys be secured from the upper classes 
of the schools, aad that they be organ- 
ized into companies and from the mem- 
bers of the companies a foreman, and 
an assistant foreman be appointed by 
the teachers of the several schools, or 
in the higher grades be elected by the 
pupils. 

“No. 3. That there be two (2) com- 
panies formed in each school, one 
known as Chemical Company No. 1, and 
one as Protection Company No. 2, each 
company to drill at its station. The 
first company to take charge of the 
chemicals, and the second to see that 
all doors are safely opened and to drill 
in other ways for the protection of life 
and the salvage of property. 

“No. 4. That the two companies drill 
not less frequently than once a week, 
and the chief of the fire department 
and one of the firemen call at the sev- 
eral schools, about once in six weeks, 
or by notice from the school board, to 
see that the tanks and chemicals are 
kept in proper shape, and to advise and 
assist in drilling the companies.” 


What of the Stucco? 








According to “The Insurance Field,” 
the stucco house and its effect upoa the 
experience of companies has not yet 
been demonstrated, that is to say, there 
has been no public announcement as to 
the desirability of the stucco dwelling 
fiom an insurance standpoint, as com- 
pared with a full-fledged frame struc- 
ture. A few years ago when the plaster- 
cast house was first in evidence, the 
companies placed them in the frame 
class pending future developments 
Meanwhile, the popularity of the stucco 
house increased with home builders 
until, to-day, the proportion of those 
being erected are as two to one with the 
old style frame. As a consequence, 
there is an increased clamor for some 
discrimination in rate and the compan- 
ies are continually called upon to come 
to some definite decision on the subject. 
The trend of opinion among underwrit- 
ers seems to indicate that there will 


be no concession in favor of the stucco 
house. 





THE EASTERN UNDERWRITER. 











CARBONIG LIQUID GAS" 


AS A FIRE EXTINGUISHER. 








Advantages Derived From Its Use 
According to the Views of 
An Expert. 





The history of fire-extinguishment 
shows a somewhat irregular liae of de- 
velopment, which we at the present day 
often find difficult to understand. For 
example, we are apt to consider the 
use of water for extinguishing fire as 
not only the most primitive method, 
but as having been brought to 3ssme 
considerable degree of efficiency long 
before chemicals were even thought of 
for such a purpose. But, in studying 
the subject, we find this is not the case. 
althouzh the phenomenon of water 
quenching fire was undoubtedly known 
and made use of by primitive man 
quite as early as the phenomenon of 
combustion itself, yet the application 
of large quantities of water for the sub- 
duing of large bodies of fire presented 
such serious difficulties that it has only 
been within the last 150 years that 
much has been accomplished. The old 
devices of water-bags squeezed under 
the arm of the operator, large syringes 
or squirt-guns requiring sometimes 
three men each to work them, water 
buckets passed from hand to hand, and 
countless other methods, some of them 
quite ingenious, proved so ineffectual in 
controlling fires in cities that the an- 
thorities came to place but little confi- 
dence in any of them. Therefore, the 
most severe measures were adopted in 
order to cope with these serious condi- 
tions, the pulling down of buildings 
being largely resorted to in the event 
of a spreading fire, and a general wreck- 
ing of the interior of a building to stay 
the progress of an iacipient one. Earth 
dug from the street was also liberally 
shovelled on interior fires. And to 
this lack of efficient fire extinguishing 
apparatus is due, as the writer believes, 
that early beginning of the fire-resistive 
construction of buildings in which art 
the old world has always led the new. 
While this question of delivering a 
large volume of water upon a fire still 
remained an unsolved problem, the 
scientists began experimenting with 
various chemicals for accomplishing 
the same purpose. As a result of their 
labors, we have the modern chemical 
extinguisher; but this has been produc- 
ed only by the most patient effort and 
after many failures. Among these early 
devices, which were largely of the dry- 
powder variety, were hollowed clay 
balls containing powdered alum and a 
charge of gunpowder connected with a 
fuse, all of which was to be thrown into 
the fire, when the resulting explosion 
would scatter the alum and the intense 
heat liberate the gas, which then should 
very promptly put out the fire. In 
Germany, cardboard cases were used 
containing saltpetre, sulphur and other 
ingredients, which, when ignited, pro- 








"An address delivered before the recent annu- 
al convention of the International Association ! 
of Fire Engineers by G 8. Hook, C. E | 
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1853 1908 
FIFTY-FIFTH YEAR. 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


eee eee eens 


$488,712 





W.H. MILLER, President 
E. K. McCONKEY, 
Secretary and Treasurer 


JEFFERSON 


Standard Life Insurance Co. 
RALEIGH, NORTH CAROLINA 
STRONGEST IN THE SOUTH 
Surplus to Policyholders 
$490,291.07 
WRITE REGARDING TERRITORY 
C. W. GOLD, Superintendent 
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GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORE. 


ORGANIZED 1859. 


Cash Capital ...... $1,000,000.00 
OR Ae 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets. 





Samuel Gans 
President 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 

Stocks handled at lowest percentage con- 
sistant with proper yesults, accompanied 
always with Cash Guamantee. Our methods 
fortify adjusters in advance of closing loss. 

Always telegraph or telephone at 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison 8St. 


Leopold Gans 
Vice-Pres. & Gen’! Mer. 


oul 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lloyds, London. 
Correspondents solicited. 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908. 








WO dick cess vane tena eks 4am $2,313,222 
te eee 584, 137 
HON. GEO. A. COX, 

President. 


W. R. BROCK, 
Vice-President 
W. B. MEIKLE, General Manager. 








IN CAS E 


plans and specifications of your buildings? 
similar request in their policies. 
country, and if you’re interested, will gladly 


COATS & BURCHARD CO., Public 


J. D. PICKARD, seoteserisiive, 27 





could you prepare anything like an accurate valuation of your property with verified 
We have appraised some of the largest plants in the 


OF FIR EB 
Most insurance companies incorporate a 


estimate the cost of similar service for you. 
Appraisers, 169 La Salle Street, CHICACO. 


William Street, NEW YORK 











Organized 1872 


CUARDIAN 


Fire Insurance Co. 
Of Pennsylvania 


ERED i A NEAT $200,000 
Seeitswews nedven 6isuncaluiiepatdocennn 602,901 
PIS saat anon sndtinnkastinincos 31,251 


ROBERT DICKSON, President 


Organized 1882 


SOUTHERN 


Insurance Co. 


New Orleans, La. 
Eiecthals dank suk cee euscesiell $200,000 





Net Surplus 
R. D. TWEEDDALE, Ass’t Sec. 


EXECUTIVE OFFICES; 


84 WILLIAM ST., 


NEW YORK 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


Surplus Line 
INSURANCE 
isiianaiiie Only 


Freeholders Ins. Co., Topeka, Kans. 


Travelers Fire Ins. Co., of Pine Bluff, 
Ark, 


Federal Llyods, of Chicago, ML 
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duced a fire-killing vapor for confined 
spaces. Another contrivance discharg- 
ed from a sort of syringe hydrochloric 
acid and ammonia, which developed a 
fire-extinguishing gas when it struck 
the fire. All of these, however, were 
of such slight efficiency, except in a 
very small way, that but little real ad- 
vance was made in staying the pro- 
gress of large fires, which coatiaued, 
as before, to spread from building to 
building as long as there was combus- 
tible material near at hand to feed upon. 
Mechanical Engines. 
All these chemical devices, therefore, 
were temporarily cast aside, when th2 
spirit of mechanical invention stepped 
in and led the .way from the single-ac- 
tion hand-pump to the manual fire en- 
gine of large capacity, and later to the 
powerful steamer and gasolene engine 
of to-day, and possibly the electric ea- 
gine of the near future. When, how- 
ever, it became the custom to throw 
enormous quantities of water at every 
fire, whether needed or not, and the in- 
surance people began to realize that 
it was this very strenuous form of fire 
protection that was causing them a 
considerable percentage of their losses, 
a reaction set in, and with it appeared 
the chemical fire-extinguisher and the 
chemical engine as we know them to- 
day. As a result of those earlier in- 
vestigations which have been mention- 
ed, the chemical salts and gases which 
aid im smothering fire became well 
known. These consist of alum,. am- 
monia, chloride of ammonia, sulphate of 
ammonia, borax, chloride of lime, pot- 
ash, soda, bi-carbonate of soda, chloride 
of sodium (common salt), ayposulphite 
of soda, nitrate of soda, silicate of soda, 
sulphate of soda, tungstate of soda, 
chloride of tin, sulphur dioxide. Of all 
these, perhaps, the chemicals most 
deadly to fire are ammonia and sulphur 
dioxide; but the difficulty of deliveriaz 
them at the seat of the fire has pre- 
vented them from becoming the prac- 
tical success they otherwise would. It 
is true the ammonia liquids are exten- 
sively used in chemical fire pails, hand 
grenades and compressed air extinguish- 
ers. Fires in mines, also, are some- 
times controlled by the use of sulphur 
dioxide, which being nearly twice as 
heavy as carbonic acid gas, penetrates 
to the lowest depths and effectually kills 
all fire in the coal. Twenty-five thou- 
sand cubic feet of this gas may be pro- 
duced for practical use by burning one 
ton of brimstone on a suitable inclosed 
grate. About ninety years have now 
passed since the first successful car- 
bonic acid gas fire-extinguishers appear- 
ed in London. In this country it was 
not until 1837 that William A. Graham 
invented a similar machine. This was 
followed in 1851 by Phillips’ so-called 
“fire annihilator,” which was successful 
merely in an experimental way. Some 
twenty years later Professor Babcock, 
of Boston University, brought out the 
first really practical machine, which 
gained universal adoption and remained 
the standard for fire department use for 
almost thirty years. Having reviewed 
thus briefly the history of the chemical 
fire-extinguisher and some of the causes 
which led to its development, let us 
row turn to the question of its several 
most practical forms and their com- 
parative efficiency. At the present 
time all of the practical fire-extinguish- 
ers may be divided into three classes, 
Three Classes of Extinguishers. 
namely: Carbonic acid gas, liquid 
form; carbonic acid gas, dry powder 
form, and ammonia gas, liquid form. 
As the title of this topic confines us to 
a consideration of the first two of these, 
let us dismiss the third with the mere 
statement, that although this ammonia 
liquid is largely used in fire bucket 
tanks, chemical pails, syringes, hand 
grenades, and in large and small tanks 
operated by compressed air, yet the ex. 
tremely volatile nature of this gas, 
when developed, has limited its use to 
very confined spaces; and the neces- 
sity of using a separate motive power 
for throwing the liquid has outclassed 


it as a reliable firefighting device. So 
we find to-day carbonic acid gas, gen- 
erated by the decomposition of bi-car- 
bonate of soda, standing as the leader 
among all chemical fire-extinguishers 
and this brings us squarely up to the 
question imbodied in the topic, “Shall 
we use it wet, or shall we use it dry?” 
You will notice that the dry powder 
tubes have here been classified as con- 
taining bi-carbonate of soda, although 
the impression is often given that they 
contain some very mysterious compound 
which is carefully guarded as a sort of 
trade secret. Our friend, the chemist, 
however, is a good detective, and his 
analysis of these powders, made many 
times and from many samples from dif- 
ferent manufacturers, tells us that the 
best of them contain from 94 to 99 per 
cent. bi-carbonate of soda with from 1 
to 6 per cent. oxide of iron as coloring 
matter, and sometimes a little starch 
or other drier to prevent it from caking. 
From this we see that bi-carbonate of 
soda furnishes the extinguishing power 
in both the liquid and dry powder de- 
vices. Im a pound and a half of bi- 
carbonate of soda there are approxi- 
mately 90 gallons of carbonic acid gas, 
which, being about one and one-half 
times heavier than air, can be poured 
or ladled the same as water. yet is not 
so heavy but that it is easily carried 
along or upwards by a slight draught. 
In the liquid machine we release this 
carbonic acid gas by decomposing the 
soda with sulphuric acid. The soda can 
also be decomposed by heat so as to 
release a large part of this gas; but, 
in order to release it by heat, the heat 
must be intense. This will explain the 
philosophy of the exhibitions that ar2 
made with the fire powder, where a 
wooden structure, usually in the form 
of a big flue or chimney, is built up to 
a considerable height, and the whole 
interior covered with tar and well satu- 
rated with kerosene oil, and provided 
with an opening at the base somewhat 
in the form of a fireplace. Into this 
opening at the base is thrown material 
that will absorb great quantities of the 
oil, and, when this is lighted and be- 
comes one redhot furnace of flame, the 
powder can be thrown in over it in such 
a way that the carbonic acid gas is 
quickly released by the intense heat. 
The draught now carries it upwards 
over the burning surface of tar in the 
contracted opening of the flue, and the 
fire goes out like magic. But let us 
change the conditions slightly, and at- 
tack this time a much smaller mass of 
fire, but in the form of a bundle of hay 
or excelsior or light dry wood, and it 
will be seen that the powder, when 
thrown on the outer surface of such a 
fire, has no more effect upon it than so 
much dry sand. This is because the 
carbonic acid gas, when released by 
the heat, is carried off by the strong 
draught and does not reach the material 
in the interior of the burning mass. It 
will be readily seen by any fireman that 
these are vital differences in the con- 
ditions existing between exhibition 
fires and the average run of fires in 
buildings. But it seems that property 
owners often fail to realize tnis fact, 
when some cheap article is offered them 
under the name of fire-extinguisher, and 
one of these spectacular exhibitions is 
given as proof of its efficiency. The 
reason why this powder fails on the 
average of fires in buildiags is because 
of the difficulty of applying it. Where 
a room is on fire and the door is open- 
ed, a volume of hot smoke rolls out. 
completely blocking the entrance, and 
making it next.to impossible to get the 
powder near enough to the points where 
combustion is taking place to have it 
do any good. Therefore, a fire powder 
can never be successfully used for gen- 
eral fire-extinguishing purposes, be- 
cause it is too limited in its range. 


Dry-Powder Extinguishers a Failure. 

Those so-called dry-powder extinguish- 
ers were first used in Germany, many 
years ago, but have long since fallen 
into disfavor in that country. They have 
been on the market here about fifteen 
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years, and, while they have had a con- 
siderable sale, because of the spectac- 
ular test fires that can be put out with 
them, the fact remains that they have 
steadily lost ground, until now their use 
is restricted mainly to automobiles and 
small switchboard fires. It is undoubt- 
edly true that their failure to operate 
was responsible for the fearful loss of 
life in the Iroquois theatre disaster at 
Chicago, and that has also helped to 
seal their fate. On the other hand, the 
carbonic acid gas liquid extinguishers 
do not depend upon the heat of the fire 
for releasing the gas, as the gas is re 


leased in the machine itself and is con- | 


veyed to the fire in the stream. The 


advantages of getting the gas on the| 


fire in this way are very great. In the 


first place, effective work can be done | 


at a distance of 40 ft. from a fire, if 
necessary, and the stream will penetrate 
through the flame and smoke, and reach 
the point where combustion is taking 
place. The stream can also be directed 
so accurately that there is no waste of 
chemicals. But, most important of all, 
by conveying the gas along with the 
liquid, fires in inaccessible places can 
be successfully reached and controlled. 
Some of the best work has been done 
on fires under floors, in flues or chim- 
neys and between partitions. In the 
case of these hidden fires, all that is 
necessary is to direct the stream into 
the path of the draught that is feeding 
the flames, and the draught will carry 
the carbonic acid gas direct to the point 
where combustion is taking place. It 
appears, then, to the writer that the 
great advantage to be derived from car 
bonic acid gas liquid extinguishers over 
socalled powder extinguishers are first, 
reliability, then efficiency and, lastly, 
economy. Now to prove the greater re- 
liability of the liquid extinguisher we 
have first its certainty of action, even 
after long standing. The best of the 


approved liquid extinguishers, if proper- | 


ly charged and not then disturbed, are 
certain to respond when called upon, 
even after years of standing, the chem- 
icals retaining their full strength, and 
the evaporation in ordinary temper- 
atures being too small to be considered 
They are exceedingly simple in their 


construction, and their operation can | 
. | 
be understood at a glance. Most im- 


Inspection of Machines. 


portant, however, under this head is the | 


facility afforded for complete inspection 
of the machine and for that drill in the 
handling of it at fires, which makes a 


fairly well-trained fireman out of the! 
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average watchman or factory hand. 
The second great advantage is effi- 
clency. Now, efficiency being the real 
test of any extinguisher in fighting a 
flre, it seems proper to accord a high 
percentage to the selfacting feature of 
the liquid extinguisher. Starting its 
work instantly, and furnishing its own 
motive power, it saves much valuable 
time. In this way also a nervous or 
excited operator becomes reassured by 
the steady and powerful action of the 
stream, and iis thus able to economise in 
using the contents of the tank, besides 
standing his ground in the face of the 
hottest fire. As a gas developer also, 
the liquid extinguisher is most efficient. 
Each gallon of water, as it leaves the 
nozzle, carries with it about twenty 
times its volume of this soluble gas, 
the remainder expanding inside the ma- 
chine and exerting its pressure until the 
very last, when it follows the last of the 
liquid out with a hissing sound. This 
last is pure carbonic acid gas, and is 
especially effective when used at the 
base of a chimney or in partitions or 
between floors. And here the writer 
must differ with some of our firefight- 
ing bretheren, who maintain that noth- 
ing but the water from a liquid extin- 
guisher ever reaches the fire or actual- 
ly puts it out; the only function of the 
gas being that of a pump to force the 
water on the fire. If they will experi- 
ment a little, by comparing on the same 
fire, the extinguishing power of two 
streams of water through the same 
sized nozzle—one being charged with 
this gas and the other not so charged 
—they will surely change their opin- 
ion. Moreover, in our everyday use of 
these liquid extinguishers, we often see 
a fire, which has taken hold of all the 
woodwork of a goodsized room, com- 
pletely put out by discharging in one 
direction only, through an open door- 
way, the contents of one 3-gal. tank. 
This we know could not be done with 3- 
gal. of plain water. Our third and last 
great advantage in using liquid extin- 
guishers is a financial one—that of 
economy. Now economy in first cost 
and maintenance may not be a matter 
of especial interest either to the fire- 
man who is fighting the fire or to the 
fire protection engineer who tests and 
recommends the extinguisher. But to 
you who, as chiefs of your several de- 
partments, are expected to do effective 
work in keeping down fire-losses, and 
often On appropriations about one-half 
what they should be, this question of 
economy is a vital one. Undoubtedly 
the true measure of economy is when 
the greatest results are obtained at the 
least possible cost. And, judged by this 
standard alone, the liquid extinguisher 
can show its superiority over not only 
the dry-powder tube, but over almost 
any apparatus or equipment of a mod- 
ern fire department. Having now com- 
pared these two forms of fire-extinguish- 
er, in their general use, a few words as 
to their use in fire departments may be 
of some value. Although the dry- 
powder tubes have been given a trial 
in many departments, the verdict seems 
to have been decidedly against them. 
In one of the smaller but very progres- 
sive cities of this state a dozen of these 
tubes were taken on trial and distribut- 
ed among several of the fire stations to 
determine their value in controlling 
chimney fires and other light surface 
fires. Three of the tubes were used 
on one chimney fire without effect, and 


presumption on the part of the writer 
to describe in any detail your everyday 
work with this machine. A part of your 
daily life, and constantly on hand to be 
carried in use on all incipient fires, you 
have come to know and appreciate the 
true worth of this powerful little wea- 
pon exactly in proportion as you have 
given it a chance to prove its useful- 
ness. One often hears the argument ad- 
vanced that no really effective chemical 
work can be expected, except from a 
chemical engine or combination wagon. 
In a sense this is, of course, true; but 
for the benefit of those chiefs who have 
not yet been able to secure this most 
valuable apparatus, it may be said that 
some exceedingly clever work can be 
done with the hand-extinguishers, if 
they are supplemented by lively venti- 
lation and judicious work with axe and 
plaster hook ahead and bucket work 
behind whenever found necessary. In 
the smaller cities, supporting from three 
to eight pieces of apparatus, a very re- 
spectable chemical equipment may be 
provided by carrying four extinguishers 
on each truck and four, or even six on 
each wagon. By using these, as one 
might say, in multiple or in series, ac- 
cording to conditions, a pretty stiff fight 
is often put up against one of those 
nasty fires which has honeycombed it- 
self throughout the walls and partitions, 
and which if handled by hose streams, 
shows up such an enormous water dam- 
age compared with the fire damage, that 
the chief feels thoroughly ashamed of 
his work. After a department finally 
has large chemical lines available, it is 
noticed that the former scientific work 


done with the hand extinguishers be-. 


comes a lost art. It is undoubtedly true 
that, in the average run of fire-depart- 
ment work the hand-extinguisher will 
put out more fire per gallon of chemical 
used than will the chemical engine de- 
livering through a 5-16-in. nozzle. Re- 
verting again to the dry-powder tube, 
we see that, while it is of doubtful value 
in controlling any except the most tri- 


vial fires, in the strenuous work of the 
fireman, as above outlined, it should 
have no place whatever. 





Postponed Until the 15th. 





Because of the holiday in the present 
week the regular monthly meeting of 
the Newark Fire Insurance Exchange 
has been postponed until the 15th inst. 





From The Spectator Co., 135 William 
street, New York, we have received a 
copy of the “Special Agents and Ad- 
justers Hand Book,” by George V. 
Steeb. Mr. Steeb has been engaged in 
special agency work for the past de- 
cade or more and is a man well quali- 
fied to speak upon questions confront- 
ing special agents and adjusters. 

The book is divided into three parts. 
Part 1 describes the duties of a special 
agent, his relationship with the local 
agent; handling of supplies, appoint- 
ments, rates, etc. 

Part 2 relates to provisions of the 
contract of insurance applicable before 
a fire; points and features which nul- 
lify a policy; cancellation, etc. 

Part 3 deals with the policy after a 
fire, covering the duties of an adjuster. 

The price is $1.50 per copy. 


A Wide-Awake Special. 





Few special agents in the East cover 
more territory for their respective com- 
panies than does John §S. Beer, the gen- 
ial field man of the Buffalo German. 
Radiating from Buffalo he looks after 
the important cities of New York, 
Brooklyn, Jersey City, Newark, Phila- 
delphia, Baltimore and Washington, with 
the entire states of Connecticut and Mas- 
sachusetts thrown in. Extended as is 
the territory it is but a fraction of 
that covered by Mr. Beer prior to 1906; 
his former field embracing the states of 
N. Y., N. J., Penn., Md., Conn., R. 
I., Mass. and Me. After ten years of 


excellent service the company relieved | 


Mr. Beer of a considerable portion of 


the field, turning it over to Henry F.| 


Miller. 

Seven years’ connection with the Buf- 
falo board as its chief inspector, gave 
Mr. Beer a knowledge of hazards, that 
served as an admirable introduction to 
special agency work, and the skill with 
which he now performs this service at- 
tests how thorough was. his early train- 
ing. 





Two New Fire Engines for Camden. 





Last week the two powerful Amos- 
keag fire engines ordered for Camden, 
N. J., some months ago, reached the 
city and were assigned for service. 
Their arrival very materially strength- 
ens the Camden fire department, and 
underwriters are much pleased. 





Unlucky “Thirteen.” 





Thirteen automobiles were wholly de- 
stroyed through the burning some days 
ago of the Northern Garage, of Buffalo. 
The building was two stories in height, 
of part brick and part frame construc- 
tion. It was rented by Edward C. 
Truncer, who estimates the loss at 
$30,000. He carried no insurance. 





Scant Water Supply at Canastota. 





As a result of the extreme dry wea- 
ther of the past few weeks, the water 
supply of Canastota, N. Y., is extremely 
low, and in the event of fire the short- 
age might prove serious. Citizens of 
the town are cautioned by the officials 
to economize in the use of water to 
the last possible degree. 
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To Clear Way for Firemen. 





George M. Petty, of Alexandria, Va., 
has invented a device for preventing 
collisions between street cars and fire 
apparatus, when the latter are rushing 
along the streets in answer to alarms. 

Tne device consists of a semaphore 
containing electric lights and a gong, 
both controlled by electricity from an 
engine house or central fire station. 
The gong and semaphore are attached 
to a pole at a street corner, with a wire 
leading to the engine house or fire 
alarm headquarters. 

When an alarm is rung in, the opera- 
tor who pulls the lever at the fire sta- 
tion to relieve the horses pushes a but- 
ton and along the way to the fire, gongs 
ring at street corners and the sema- 
phore arm drops down and flashes in 
red light the word: “Fire.” All traffic 
there comes to a stop. 

Fire chiefs’ who have seen working 
models of the invention express them- 
selves as being greatly pleased with it. 


Bad Water Damage at Newark Fire. 








A water loss estimated between 
$15,000 and $20,000 was suffered by the 
Linolium works at Newark, N. J., a few 
days ago. The fire, which was discover 
ed in the early morning, had evidently 
been smouldering all night, the heat 
generated, however, being sufficient to 
open the sprinkler heads. Thirty-two 
of the thirty-six bags of ground cork 
on hand burst, their contents being 
strewn all about the premises. 





Remember Col. Wray. 





In appreciation of the twenty-fifth an- 
niversary of his connection with the 
Commercial Union Assurance Company, 
the staff on Saturday last, presented 
Col. A. H. Wray, United States manager 


of the corporation with an exceedingly 
fine silver tea service, Assistant Man- 


iger C. J. Holman, making the presen- 
ition speech. 


Eastern General Agent. 





The United 
waukee, has 


American Fire, of Mil- 
appointed Alfred M. Wal- 


dron, of Philadelphia, its Eastern gen- 
eral agent. 
Formed in 1899 the Company has a 


capital of $100,000; total assets of $219,- 
$11, and a net surplus of $30,105. 

Fred Duncan, for several years the 
capable placer for the Metropolitan bro- 
kerage firm of Goldsmith Brothers, re- 
signed a day or two ago to take a simi- 
lar position with Morris Rose, of the 
Times building. Mr. Rose has numerous 
theatrical and other large accounts, in 
the placing of which Mr. Duncan will 
find abundant scope for his abilities. 


Water from the high pressure mains 
made short work of a fire at 366 Water 
street, New York City, on Tuesday fore- 
noon. The fire, which is thought to 
have been of incendiary origin, caused 
a loss estimated at $2,000. 





Lineman Wants $50,000 Damages. 





Grant Kimble a lineman formerly 
employed by the Scranton Electric 
Company, of Scranton, Pa., has brought 
suit against the concern for $50,000 dam- 
ages. He avers that while at work he 
was badly shocked in both hands and 
fell to the earth, sustaining injuries 
that will permanently disable him. Poor 
insulation he maintains caused the acci- 
dent, for which he holds the electric 
company liable. 





Moral: Carry Accident Insurance. 





Automobile accideats cause practical- 
ly one death and four serious injuries 
in this country on an average of every 
day in the year. 





W. J. Griffin, first vice-president of 
the National Surety Company, is home 
from his European outing. 


CASUALTY AND 





SURETY HAPPENINGS 


FIBEL AGAIN PRESIDENT 


OF THE DETROIT CONFERENCE. 








Recent Annual Gathering of Association 
a Thoroughly Harmonious One— 
An Enjoyable Banquet. 





Niagara Falls, Ont., Sept. 5—The De- 
troit Conference closed its annual meet- 
ing here yesterday by re-electing the 
old officers: 

President, L. H. Fibel, Great Bastern 
Casualty and Indemnity. 

First vice-president, L. O. 
Phoenix Preferred. 

Second vice-president, R. R. 
American Assurance. 

Secretary, W.-H. Howland, Fidelity 
Accident and Protective. 

Treasurer, D. E. Stevens, Common- 
wealth Casualty. 

C. H. Boyer of the General was made 
chairman of the executive committee in 
place of J. B. Pitcher of the United 
States Health and Accident who declin- 
ed to serve longer. He remains on the 
committee, however. The other mem- 
bers are: H. G. B. Alexander of the 
Continental, V. D. Cliff of the Federal, 
W. H. Jones of the Equitable, A. E. 
Forrest of the North American, D. E. 
Thomas of the National. 

The place of the next meeting 
left to the executive committee 
some Eastern city will probably 
selected. 

Sessions for business were confined to 
the morning, the afternoons and even- 
ings being given wholly to sight-seeing 
and social diversions. The banquet 
Thursday evening under the manage- 
ment of W. H. Jones of the Equitable 
Accident, was the feature of the con- 
vention. Hon. John J. Lentz, ex-mem- 
ber of Congress and president of the 
American Insurance Union of Colum- 
bus, O., was the toastmasier. There 
were no set talks, the toastmaster call- 
ing on a few to speak. He prohibited 
all reference to insurance or any seri- 
cus subject. 

It was apparent during the meeting 
that the machinery of the Detroit Con- 
ference is moving smoothly as there 
were no big issues discussed nor was 
there any cross firing. Not once did 
the balance wheel of the conference, 
H. G. B. Alexander, feel impelled to call 
a halt. In fact the big leaders of the 
organization who have done heroic work 
in the past during the formative period, 
did not see any danger signals and 
were not present during all the sessions. 

The first session was devoted to the 
reports of standing committees, the 
second to the president’s address and 
the four prepared papers, the last to 
election of officers and discussion of the 
new conference policy which went into 
effect, January 1, and which all agree 
is satisfactory 


Chatfield, 


Koch, 


was 
but 
be 





Masked Burglaries. 





On account of the information con- 
tained in the daily reports. upon which 
policies are issued, the Burglary De- 
partment is familiar with the safe and 
vault equipment of many thousand 
banks throughout the country. Experi- 
ence shows that the average protection 
possessed by them is only about 75 
per cent. as secure as it should be. 
The three causes of this insecurity are: 
first, the misrepresentations of the safe 
manufacturers; second, the ignorance 
of the banks; and third, the desire of 
the banks to save money by purchasing 
inferior equipments. 

When a bank purchases a safe of in- 
ferior make as the result of ignorance 
or misrepresentation and loss occurs, 
the bank may be condoned but not ex- 
cused. When it purchases an inferior 


safe in order to save money and a loss 
occurs, the bank should be neither ex- 
cused nor condoned, but should be se- 
verely. condemned for its peany wise 
and pound foolish methods. The ex- 
planation of this expensive economy is 
that some bank officials are willing to 
take the chances that their safe, if at- 
tacked, will offer effective resistance; 
such bankers consider themselves an 
exception to the well established rule 
that the chances oi attack and the prob- 
ability of success if attacked increase 
in proportion to the decrease in effect- 
iveness of equipment. The most com- 
mon form which this false economy 
takes is probably the omission of the 
time lock.—‘“Monthly Bulletin” of the 
Fidelity and Casualty Co. 





BIG DEAL AT ST. LOUIS. 





Coudrey and Company Transfer Their 
Agency Allegiance to American 
Bonding Company. 





One of the most important agency 


changes effected in surety circles for a! 


METROPOLITAN 
Surety Company 


HOME OFFICE: 
38 Park Row, --- New York City. 


M. JOSEPH McCLOSKEY, President. 
ANDREW T. SULLIVAN, First Vice-President. 
CLINTON D. BURDICK, Second Vice-President. 

WALTER C. McCLURE, Secretary. 

M. J. MULRENNAN, Ass’t Secretary. 











2cC/DINT IN SUpaycs COMPIN? 
of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, Presiden 
290-292 Broadway, New York ‘ 


long time, was the transfer by H. M.| 


Coudrey and Company of St. Louis, of 
their allegiance from the United States 
Fidelity and Guaranty Company. to the 
American Bonding Company, effective 
September first. 

The office of Coudrey and Company 
is one of the most prominent in the 
West and the appointment should very 
materially strengthen the hold of the 
American Bonding upon desirable Mis- 
souri business Thomas C Hen- 
nings, who formerly represented the 
company at St. Louis, will continue as 
its resident vice-president and attorney 





CLOSE TO MILLION MARK. 





July Embezziements, According 
Fidelity and Casualty Figures, 
Aggregated $954,018. 


to 





During the hot days of July the finan- 
cial and commercial institutions of this 
country, according to figures collated 


by tue Fidelity and Casualty Company, | 


suffered a loss aggregating $954,018, 
through embezzlements. Classified the 
sufferers were as follows: 

Banks and trust companies .... 
Beneficial associations 
Public service 
General business 
Insurance companies 
Court trusts 
Transportation companies 
Miscellaneous 





Local Liability Men Meet. 


As the Eastern Underwriter went to 
press yesterday afternoon Metropolitan 
managers of the liability companies met 
at the Lawyers Club to discuss the mat- 
ter of credits to brokers. The present 
practice is to allow middle men 30 days 
in which to discover whether a policy 
is to stick, and an additional thirty or 
sixty days for the payment of premiums 

A rule of the New York Fire Insur 
ance Exchange demands that premi- 
ums upon fire policies be paid before 
the 10th of the second month after issu- 
ance, making the average period of 
credit 70 days. The regulation is an 
admirable one, and one which the lia 
bility men will likely follow 





Webb Company Sells Out. 





The Leslie H. Webb Company, of 
Cleveland, general agent in Ohio for the 
Casualty Company of America and the 
Massachusetts Bonding and Insurance 
Company, has disposed of its business 
to the Bartley J. Doyle Company, of 
which B. J. Doyle is president and E. 
W. Briggs secretary and treasurer. 


_|| CASUALTY Co. 
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THE EASTERN UNDERWRITER. 





“A FEW HINTS FOR BUSY MEN?” 





Valuabie Suggestions to Field Men 
From One Who Knows. 





Opportunity of which he has taken 
full advantage, has enabled Col. J. 
Frank Supplee, an official of the United 
States Fidelity and Guaranty Company, 
to know the qualities in a local agent 
that make for success, and these he has 
tensely su:nmarized as follows: 

Be informed of every detail of your 


business, study your supplies, and 
especially your application and bond 
forms. If there is a doubt in your mind, 


an unanswered question, anything you 
fail to understand, make a note to ask 
our special agent the next time he 
calls, or write to him or the Home Of- 
fice for information. Don’t be ashamed 
to admit your ignorance of even little 
points. Knowledge is power. 

Be sure of your facts and figures and 
thoroughly grounded in your knowedge 
of the various companies and of tech- 
nical information as to _ suretyship. 
Don’t let it be a case of the bliad at- 
tempting to lead the blind. Before 
placing his application in your hands 
and giving you his business a prospec- 
tive patron wants to be assured that 
you are thoroughly capable of protect- 
ing his interests and securing for him 
not only the lowest rates, but also the 
quickest and best service. 

Be thorough. Our business is one 
in which nothing can be taken for 
granted. Take no chances, but investi- 
gate, inquire and dig for information 
concerning applicants before submit- 
ting offerings to the Company. 

Be systematic. Have a definite plan 
of solicitation, and use the lists already 
prepared of the various classifications 
of business. For instance, first call on 
all the lawyers, next the contractors, 
then the bankers, and so on until you 
have completed the entire list. You 
will be surprised how many you hereto- 
fore have missed. Inspiration and en- 
couragement will be received from men 
in the same occupation and hints 
dropped which will be useful to you in 
soliciting others. A man is always 
pleased to be approached by one who 
can talk entertainingly of what is going 
on in his particular profession or 
calling. 

Be constant in your work. Many 
agents toil spasmodically—to-day work- 
ing energetically, to-morrow half-heart- 
edly. Working by fits and starts will 

build up a strong agency con- 
nection. Steady pulling alone will lift 
the heavy team from the mire of dis 
couragement and over the rough stones 
of opposition and competition. 

Be courteous, polite and friendly. 
Don’t ever think that your are confer- 
ring favors, but instead asking them. 
A. representative of a big company is 
very apt to imbibe a share of its biz- 
ness and sometimes to feel his own 
importance. Nothing could be more re- 
pellant to your prospective clients. Part 
of the present unpopularity of the rail- 
roads, which has led to drastic legisla- 
tion, Was caused by the arrogance and 
impoliteness of railway officials, station 
agents and trainmen. 

Be loyal to the Company. Its twelve 
years of unqualified success. its prompt- 
ness in paying losses and meeting every 
emergency of the shifting, ever-chang 
ing demands of modern business should 
satisfy you as to its solidity and fuiure 
It has ever been the aim of the Com- 
pany to encourage the feeling of mu 
tuality and close connection between 
our agents and the Home Office. Our 
interests are interwoven, and we are 
united in our labors, aspirations and 
achievements. 





Workmen’s Compensation. 





The law as it stands almost every- 
where in ovr country. says the “Monthly 
Journal” of the Fidelity and Casualty 


Compary. makes the employer- pay 
when the accident has occurred by the 
s 











fault or negligence of the employer. It 
acquits the employer if the fault was 
that of the employe. 

But there is a liability to accident in 
many, if not all, trades, where neither 
the employer nor the employe can be 
said to have been at fault. And there 
is trouble and expense involved always 
for employes who are seeking to recover 
damages that may be justly due them. 
And there is trouble and experfse foi 
employers in defending cases where 
there is no liability, and in defending 
excessive claims. And there is such 
a thing as humanity that should lead 
employers to be liberal with the men 
hurt in their services. 

Considering all these things, a system 
of workmen's compensation, moderately 
based, and without regard to liability 
under existing forms of law may be a 
good thing to work. This office has 
consistently favored such a system. 





Taking Up Additional Lines. 





Being now happily domiciled in en- 
larged quarters at No. 5 Second street, 
the C. M. Collier Company of Memphis, 
Tenn., is well located for giving even 
better service to its clients than it has 
done hitherto. Within a recent period 
the agency has taken over the fire busi- 
ness of the Interstate Realty Company, 
a branch of underwriting that it pro- 
poses to develop in conjunction with 
its casualty lines. Established in 1888 
the Collier Company agency has earned 
a high reputation for the sromptness 
and ability with which it conserves che 
interests of its customers, which latter 
are constantly becoming more numer- 
ous. 

In addition to its fire business ihe 
company represents: The Standard Ac- 
cident, as managing agents for Arkan- 
sas, Tennessee, Mississippi and Louisi- 
ana; the Metropolitan Casualty, plate 
glass department, for Tennessee, Ar- 
kansas and Mississippi; the American 
Bonding Company, for Tennessee and 
Arkansas, and Hartford Sieam Bciler 
Inspection and Insurance Company, 
locally. 





Looking Into Barge Canal Contracts. 
W. I. Payne, of Payne and Ramsey, 
incorporated, general agents of the Nor- 
wich and London Accident Insurance 
Association, left New York City on Fri- 
day last upon an agency appointing trip 
through the Empire state. He intends 
securing representatives at Rochester, 
Syracuse, Albany and elsewhere. 

Mr. Payne is accompanied by J. S. 
Royal, manager of the liability depart- 
ment, who will look carefuly into the 
barge canal contracts, which the Nor- 
wich and London recently secured. 





“Liability Investigators Hand Book.” 





To The Spectator Co. we are indebt- 
ed for a copy of the above work. It is 
designed to assist in making a prompt 
and thorough investigation of risks. 

The general scheme of the book is to 
include as headings all distinctive 
words representing things or conditions 
which are likely to have any connec- 
tion with an accident, and these are so 
cross-indexed as to indicate the names 
of similar materials or circumstances. 
In addition, there are questions and 
suggestions following many of the 
words which will enable the investiga- 
tor to seek all the information neces- 
sary for a proper understanding of the 
case under examination. These ques- 
tions and suggestions are arranged as 
far as possible according to iueir rela- 
tive importance. 

With excellent reason the officials of 
the American Bonding Company of Ba'- 
timore, are wel] pleased with the pres- 
ent standing and future prospects of 
their institution. The agency force is 
loyal and efficient, and constantly be- 
coming more so, while the financial 
status of the company is highly satis- 
factory. 


Brooklyn Manager for Fidelity and 
Casualty. 





After five years service as special 
agent for the Fidelity and Casualty 
Company Arthur D. Kelly was, on .vo- 
vember 1, 1905, appointed manager of 
the Company’s branch office at Brook- 
lyn. 

Mr. Kelly’s photegraph occupies the 
place of honor in the September num- 
ber of the “Monthly Bulletin,” which 
speaks for him as being “wide-awake” 
and meeting with “success in his new 
position.” Continued power to the 
young fellow who has made _ gzood 
through the sound school of hard work. 





Arranging For Handling Claims. 





H. D. Wilson, superintendent of 
claims at the head United States of- 
fice of the Norwich and London Acci- 
dent, at Boston, was in New York City 
for several days last week, arranging 
the claim department of Payne and 
Ramsey, Incorporated, general agents 
of ‘tthe association. 





“Barrel of Blackballs.” 





When 
Hennessie, the red-headed secretary of 
a lodge of the Ancient Order of Hiber- 
nians, in a small New Hampshire town, 
as to what there wag of value in the 
meeting room that would justify the se- 
curing of $500 of insurance thereupon, 
the genial Irishman, scratched his head 
for a moment, and then 
“Well for one thing there’s a barrel oi 
blackballs.” 





THE GREAT WESTERN LIFE. 





(Continued from Page 2.) 
lay. It is claimed that said fund of 
thirty thousand dollars in part is a trust 
fund, giving the right to such policy- 
holders, who have thus paid their pre- 
miums to the receiver to withdraw such 
premiums thus paid. Said trust is here- 
by recognized to all such policyholders 
whose policies aggregate approximately 
$710,000 who may make the showing to 
the satisfaction and approval of this 
court that they have thus paid said pre- 
miums in whole or in part under the 
promise of any judge of this court or 
of fhe receiver, such promise being 
either express or implied, that such pre- 
miums should be returned to those mak- 
ing such payments under such promises. 
But to avail themselves of such trust an 
application therefor, accompanied by 
the policy and policies, shall be filed 
with the clerk of this court within ten 
days from the notice thereof. And such 
notice shall be regarded and held to be 
complete when this part of the decree 
in substance and effect is deposited in 
the post-office or any branch or box 
thereof of Kansas City, Missouri, in an 
envelope properly addressed and stamp- 
ed, said address being as shown by the 
books of said company. 
cyholder forming a part of said $710,- 
000 approximately failing to file such 
application and policy within said time 
shall have no further claim as a benefi- 
ciary under said trust, and his rights 
thereto as such beneficiary of such trust 


shall be and is hereby decreed to be at | 


inquiry was made of Patsie | 


naively said, | 


And any poli- | 


September 10, 1908. 
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WANTED 


BY 
INSURANCE COMPANY 


Live, energetic men, for 
some excellent territory, Ex- 
clusive and liberal contrac s 
will be made with the proper 
parties. 

The Armstrong Committee 
found no questionable methods 
in The Manhattan Life Insur- 
ance Company. Address 


W. B. LANE, Vice-President 
66 Broadway, New York 





an end and fully barred. And in the | 


event of any of such applications to 
participate in such trust being affirma- 
tively decreed by this court, such policy 
and policies thus filed shall be and it 
is hereby decreed that they are fully 
canceled and held for naught. And if 
any of such trusts are affirmatively de- 
creed then and in that event there shall 
be refunded and paid to such party or 
parties such an amount of such pre- 
miums thus paid to the receiver as 
shall be unearned for the balance of 
the year for which such premiums weré 
paid. And within five days from this 
date the said the Great Western Life 
shall file with the clerk of this court a 
bond properly conditioned, with ample 
surety to be approved by the clerk of 
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Insurance Company in the World 
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33 Broad Street, Boston, Mass. 
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Thousand Dollars ($130,000). 





September 10, 1908. 


this court, in the onan sum of thirty 
thousand dollars for the immediate pay- 
ment upon demand of such unearned 
premiums as shall be covered by de 


crees of this court to be entitled thereto. 


Ownership of Stock. 

The court finds that of the capital 
stock of said Life Insurance company 
eight shares are held by individuals. 
The remaining 992 shares are held by 
C. S. Jobes, the receiver herein. But 
of said 992 shares of stock :4us held 
by the receiver herein 445 shares there- 
of are deposited as collateral security 
with the National Bank of Commerce 
of Kansas City, Missouri, for the par 
ment of $21,000 justly owing the said 
National Bank of Commerce of Kansas 
City, Missouri. 

The receiver herein, C. S. Jobes, will 
sell at once, at private sale, to James 
Chappelle, trustee in trust for the pur- 
chasers of the stock of the Great West- 
ern Life at the upset price of eleven 
thousand dollars, and as the property 
and assets of the Great Western Agency 
Company the said 992 shares of the capi- 
tal stock of the said the Great West- 
ern Life, subject, however to the lien 
and equities in favor of the said Nation- 
al Bank of Commerce of Kansas City, 
Missouri, for the payment of the said 
$21,000 and both said receiver and said 
National Bank of Commerce, upon pay- 
ment to them respectively of said sum 
shall promptly surrender and deliver to 
him, the said James Chappelle, trustee, 
all of the said capital stock held -by 
them or either of them, and shall duly 
assign the same to the said James 
Chappelle, trustee, and the said stock 
shall be by said Life Insurance com- 
pany at once properly transferred on 
the books of said company to him the 
said James Chappelle, trustee. 

Cost of Receivership. 

The receiver herein for his services 
is hereby allowed the sum of twenty-five 
hundred dollars ($2,500). 

And he is hereby allowed, in full for 
his solicitor’s fees, the sum of three 
thousand dollars ($3,000). 

And Case, the present president of 
said company, is hereby allowed the 
sum of twelve hundred dollars ($1,200). 

And said Herman F. Lang, as treas- 
urer, is hereby allowed the sum of three 
hundred and fifty dollars ($350). 

After the appointment of a receiver 
herein the former directors all resign- 
ed, and with the approval of this court 
nine other directors were elected in 
lieu of the former directors. Each of 
said new directors is allowed one hun- 
dred dollars, or nine hundred dollars in 
the aggregate. 

For the month of August, 1908, there 
will be a rent account due of eight hun- 
dred dollars; there will be office ex- 
penses estimated for the month of Au- 
gust, 1908, of one thousand dollars. 

Taxable court costs due the Circuit 
Court of Jackson County, Missouri, esti- 
mated at ($125) one hundred and 
twenty-five dollars. Said allowances for 
services, fees, compensation and _ sal- 
aries to officers and solicitors are here- 
by established in said sums, which shall 
be paid and when so paid shall be in 
full for such claims. And the aforesaid 
items and one now to be mentioned, ag- 
gregate ten thousand seven hundred and 
seventy-nine and 17-100 dollars $10,779.- 
17), for which reason the upset price of 
ten thousand dollars for the sale of said 
stock is hereby fixed. The other items 
of office expenses and taxable costs are 
subject to revision hereafter by orders 
of this court; and said sums thus fixed 
shall be at once paid. Also there is al- 
lowed $904.17 for examination of the 


agency and life affairs which is to be 


paid. 

The said the Great Western Life In- 
surance company, reorganized, has de- 
posited as an additional sum for carry- 
ing out these orders and decree with the 
Commerce Trust Company, of Kansas 
City, Mo., One Hundred and Thirty 
And W. 
T. Kemper, an officer of that trust com- 
pany, shall take credit on the books of 
said company for said moneys, and at 








once pay out the same in gustatiies 
with this decree, and file herein receipts 
therefor, which said words “at once” is 
hereby understood to mean within five 
days from the date hereof. 

Thomson, Stanley & Price, for legal 
services, make claim for the months of 
June, July and August under attorneys’ 
contract with said Life Insurance Com- 
pany, amounting to $501, which shall at 
once be paid, provided said firm shall 
turn over all papers. 

A. F. Sherman holds annuity certifi- 
cates face value fifteen hundred dollars. 


On account thereof he gave his note for | 


$1,250, which he has not paid. The said 
Sherman is hereby given the privilege 
of surrendering said annuity certificates 
as fully canceled upon the receipt by 
him of said note, in which event he the 
said Sherman will retain any dividend 
heretofore paid him on account of said 
certificates and he will have no claim 
against said company for any money he 
paid for said certificates. And the same 
right and privilege and burden is here- 
by given to and cast upon any other an- 
nuity certificate holder who has given a 
note or notes on account of annuities. 

Other claims now or that may here- 
after be asserted not hereinbefore cov- 
ered are passed for the future consider- 
ation of the court. 

All Bids Rejected. 

It is further ordered by the court that 
the respective bids of the Kansas City 
Life Insurance Company and the Phila- 
delphia Life Insurance Company for the 
property, assets, business and effects of 
the said the Great Western Life are} 
each declined, and the court declines to 
approve of either of said bids; and the 
receiver will at once return to them 
their respective deposits and the bonds 
that they or either of them have filed 
herein are hereby declared to be at an 
end and the liabilitiy thereon both as 
to principal and sureties is at an end. 

It is further ordered and decreed that 
the jurisdiction of this court is fully 
retained, extended and continued from 
time to time until this cause is finally 
concluded over all subjects-matter cov- 
ered by any pleading now on file or that 
later on may be filed, and over all par- 
ties whose names are now on the rec- 
ord and such other party or parties as 
may later be brought into court, or who 
may come into court by any pleading. 
And all such parties now to the record, 
including the said the Great Western 
Life, and all parties who may later on 
be made parties herein, shall be bound 
by such further orders and decrees as 
to the court may seem necessary and 
proper. All of which are ordered of rec- 
ord, this August 27th, 1908. 

(Signed) SMITH McPHERSON, 

Judge. 

State of Commissioner Vandiver. 

In a communication to The Eastern 
Underwriter Superintendent Vandiver 
of the Missouri Insurance Depa:tment 
says: 

“Am sorry I am not able to give you 
very satisfactory information about the 
Great Western Life Insurance Company. 
The Federal Court has turned it over 
to tne original stockholders ot the Great 
Western Agency Company on a pledge 
that they will put up money enough tc 
meet its obligations and rehabilitate the 
company. I very much doubt whether 
or not this can be done and also doubt 
whether or not it would be a wise in- 
vestment for them to make, even if it 
can be done. But at any rate, they 
are doing no business with this depart 
ment at present. All I can say is that 
before they get any more policies regis- 
tered in this department I will have to 
be satisfied that their present obliga- 
tions are met and that they are in 
condition to meet future obligations. 1 
have declared the company to be in-! 
solvent and the Federal Court officially 
declared it insolvent and ordered it clos- 
ed up, but another Judge in the Federal 
Court has ordered that the origina! 
stockholders be given authority to re-; 
vive it. I must therefore, wait a rea- 
sonable time to see whether or not they 
Will do so.” 
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Managers and Agents Wanted 
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ALERT 








SECURITY MUTUAL LIFE 
BINGHAMTON, N. Y. 











METROPOLIFAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE i. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass‘t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED. 


PLA'1E GLASS 
PERSONAL ACCIDENT 
AND HEALTH 














THE BEST RESULTS 
are obtained by agents who represent the 
CONTINENTAL CASUALTY COMPANY 
CHICAGO, ILLINOIS 


because they have the Greatest Variety of the Most Attractive policies of 
aceident and health insurance 


you would share in the prosperity of Continental representatives, address 
H. G. B. ALEXANDER, President and General Manager 
1208 Michigan Avenue ~ - - Chicago, Illinois 





THE FRANKFORT 


MARINE, ACCIDENT AND PLATE GLASS 


INSURANCE Co. 


OF FRANKFORT-ON-THE-MAIN, - - - CERMANY 
ESTABLISHED 1865 


United States Department, 100 William Street, New York, N. Y. 
TRUSTEES: 


RICHARD DELAFIELD, Pres. of National Park Bank 

ERNST THALMANN, of Ladenburg, g nalqpann & Co 

STuyvEsanT FisH. 214 Broadway, New Yo 
. H. FRANKL IN, U. 8S. Mer. and Attorney JNO. M. SMITH, Sec. U. S. Branch 
“Employers, Landlords Coutingent, Vessel Owners, General, Druggista, Physicians, 
Elevator, and Pablic Liabilities, Workmen's Collective, Teams, Burglary, Individual 
Accident and Health, and Industrial Accident and Health.’ 


AGENTS WANTED FOR Deposited with Insrrance Departments in 
UNOCCUPIED TERRITORY A the U. 8. for Protection of Policyh  lders $600.000.00 











THE EASTERN UNDERWRITER. September 10, 1908. 


UNITED SURETY COMPANY 


BALTIMORE MD. 














EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 
A Strong Southern Legal Reserve Company, 


Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


WINSLOW WARREN, JR., 


MANAGER FOR MASS., 
20 CENTRALSSTREET, BOSTON, MASS. 
Tel. 1854 Main 

















SPECIAL 
CONTRACT | 
| 








SALESMEN 


Get my new policy. Leads them all. 
I know just what you need, and have 
got it. This is quick action for you. 
Write me to-day: 

CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


James Building, 
CHATTANOOGA, T ENN. 

















CALUMET 


Insurance Company 
OF ILLINOIS 


Home Office 153 La Salle Strcet, Chicago 


Financial Condition January 1, 1908 
ASSETS 
Municipal Railroad ana Renny’ 
onds se - $408,818.05 | 
First Mortgage Loans... .......... 4,000 
Balance Due from Agents and 


The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Exce,- 
tional record for 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 
for its Policy Holders 


Assets January 1, 1908, $11,736,775.76 
EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 


The Scranton Mutual Life 


Is issuing policies of the highest order which when taken together 
with the attractive stock offer makes the finest insurance proposition 
ever brought before the public. That is the reason why this Company 


has written $9,000,000 of business since September, 1907. 
Write for information concerning agent’s contracts. None 


better or more liberal. 


CONNELL BLDG., PENNA. 


SCRANTON, 





Common Sense Protection 


includes insurance against 
1. DISEASE 
2. ACCIDENT 
8. DEATH 


THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
of Boston, Massachusetts 


ao rovides all three, as no other com 4 
one enoneponened under the string nt le 

usetts. Attractive Non- 
oie Policies Liberal and Definite 
Health Policies— 


Surplus to Policyholders over $1,500,000 


Men with clear 2 aime wanted as District 
Managers. Save t peodin rd 
and relerences a raf fe etter to o Home 
Office, 176-180 FEDERAL $T., TON, MASE. 





cldent ting 














1907 GAINS 
Help Get Business in 1908 











SA 5066s neckadinanea 
Accrued Interest on Bonds and 


Mortgages 
Cash in Office 
Total Cash Assets 
LIABILITIES 
PREECE $200,000.00 
Reserve for Unearned Premiums. 148,609.72 | 
serve for Losses Unadjusted and 


other Claims 
Net Surplus.. 


34,597.17 | 


166, ite: 22 


$562, 736.42 
Surplus as to Policy Holders - $366,747.22 


FRED. S. JAMES & CO. 
Chicago - - New York 





FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 


——_———-L. G. -FOUSE, President 


The Hartford Life 


| Offers Some Great Policies 
| Its Application Blank Talks 


| Over 832,300,000 
Paid Beneficiaries 
Ask Michigan Managers 


BURTENSHAW & SIBLEY 
402-6 Penobscot Bldg., 
Detroit, Mich. 











JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 




















Ey 
Cave Kevsro,, 
oon 


a ou’ 
\ SECURITY 


THE 
\ LEGAL 
\ RESERVE 


\ on 
\ Every Policy 





Required by its Charter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Life Ass'n. 


Of the District of Columbia, 
Chartered by Congress 1869. 


‘Combines legal reserve safety with fraternal economy’’ 
An exceptional opportunity for producing agents. 


WM, MONTGOMERY, Sec’y. 
Corner 12th and G Streets, N. W. 


T. D. MEADOR, Vice-President 
An Agent writes: 


I ever wrote for.” 


Washington, D. C. 











The Southern States Life Insurance Company 
WILMER L. MOORE, President 

FRANK ORME, Secretary and Treasurer 

Candler Building, Atlanta, Ga. 


“I find that to sell In- 
surance in The Southern States Life is only 
alout half as hard asin any other Company 


Our record shows 181% increase in business last year. 
force, 7%. Our policies sell fast. 
For liberal contracts apply to. 


R. K. SHAW, Director of Agencies ROBERT F. MOORE, Agency Sec’y 


“ The administration of the Company has 
been beyond reproach.”—From the report of 
Actuary 8. H. Wolfe, Examiner for the 

| Alabama Insurance Department. 
Our lapse ratio to insurance in 
Our Agents make good money. 














